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INFLATION 


“You know, I never quite believed your refund story before!” 


“ ABOUT 3 o'clock one afternoon,” 

Ray Reese, Manager of our Cin- 
“T got a call 
from a man who was on his way 


cinnati office, relates, 


from northern Michigan to Florida. 
Said he’d lost his American Express 
Travelers Cheques and would arrive 
in Cincinnati sometime after five. 
Would the office be open? Don’t 
worry, I told him, we’ll wait. When 
the customer arrived, we made the 
refund in a matter of minutes. That 
was when the customer said: ‘You 


know, I never quite believed your 


immediate refund story when I saw 
it in the ads—but I sure do now!’” 

Needless to say, Ray Reese had 
made another friend for American 
Express—but then nothing could be 
more natural for a man with diplo- 
macy in his background. Before com- 
ing to American Express, Ray had 
several overseas posts with the State 
Department Foreign Service. 

The Ray Reeses of American Ex- 
press are men of parts. Through 402 
offices around the world, they can 
help you arrange prompt, courteous, 


banking service for any of your cus- 
tomers—in a strange country, a strange 
language, either before they leave or 
while they’re traveling. 

They know languages, customs, 
and people everywhere intimately. 
They provide a welcoming smile and 
a helping hand in everything from 
hotel reservations and customs clear- 
ance to arranging for baby sitters! 

In short, these men of American 
Express provide your customers with 
home-town service away from home, 
just about everywhere under the sun! 


American Express Company 


TRAVELERS CHEQUES * WORLD TRAVEL SERVICE 


Raymond E. Reese, District Manager, American Express, Cincinnati 
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Your ready reference 


TO COMPLETE CORRESPONDENT SERVICES 


Our experience in practical and efficient 
correspondent banking services would fill 
volumes—but it doesn’t come in books! 
This knowledge and skill is the founda- 
tion of our many valuable facilities — 
personalized for your special, individual 
requirements. 

Hundreds of banks across the country 
are served every day by the complete 


functions which we undertake for the 
advancement of your particular interests 
both here and abroad. 

Call on us for friendly help in any mat- 
ter where the quick, effective action of a 
New York bank can smooth the way for 
your major and minor transactions. 
You’ll appreciate our capable methods, 
our prompt response to your needs. 


BANKERS TRUST COMPANY 


16 Wall Street, New York 15, N. Y., Rector 2-8900 
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From Where We Sit... . 





Rrrors persist that a plan to organize an agricul- 

tural lobby along commodity lines, which figured 
in the news some months ago, is still being vigor- 
ously prosecuted. It is proposed by the advocates of 
this scheme to so’organize farmers as to enable them to 
make their collective influence felt as they try for legis- 
lative support for measures calculated to benefit pro- 
ducers of specific commodities. The whole idea ap- 
pears to be to put each of the commodity groups in posi- 
tion to hit the line for its proposals by the well-known 
technique of negotiating the exchange of its support for 
that of as many others as have something to offer in 
return. 

Far from helping each other, however, it would ap- 
pear that this plan can only succeed in enabling the 
groups involved to intensify competition among agri- 
cultural commodities for portions of the nation’s rela- 
tively fixed over-all market for food and fibre. The 
1,600,000-farm-family American Farm Bureau Federa- 
tion states the case against this procedure in one of its 
policy development discussion sheets* as follows: 


“Solutions of problems of individual commodities 
often vary. But what happens to one may injure others. 
For example, dump wheat in the feed market and other 
feed grains are hurt! Then all livestock areas are af- 
fected! Raise supports on cottonseed, and soybean 
producers get the market! Divert acres from cotton, 
and increased dairying is encouraged. 

‘There are more than 250 different agricultural com/ 
modities produced in the United States. Suppose the 
producers of each of these commodities took off in 250 
different directions? This would splinter American ag- 
riculture into many little warring groups. 

“If farmers do not reconcile differences among them- 
selves, final decisions may be made by others whose 
interests are not consistent with the interests of farmers. 
Agriculture needs unity; not disunity.” 

And that isn’t all. In another discussion sheet, the 
Farm Bureau deals in some detail with the many things 
that ‘‘farmers have learned since government became 
involved in direct action programs,’ among them: (1 
Production controls have not worked; (2) A govern- 
ment storehouse is not a market; (3) Surpluses cost 
everybody money keep farm prices down; (4) Efficient 
farmers have been penalized; (5) The use of substitutes 
and synthetics has increased; (6) Production in foreign 
countries has been stimulated; (7) Imports have been 
attracted. 

The Bureau goes on to explain that political answers 
have not solved farmers’ economic problems; that legis- 
lative attempts to improve farmers’ net incomes have 
emphasized price only, whereas ‘‘farmers are interested 
in net farm income and know that prices can be*pushed 
so high as to reduce volume, increase costs, and thus re- 


duce net farm income. Commodities not supported 






"Described in article entitled “What Are We For and Why?” 
Monthly for May, 1956 


Bankers 
“Editorial, Bankers Monthly for July, 1951 
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About Commodity Lobbies 





have generally been in a better position than those with 
mandatory support programs.”’ 

Speaking before the 60th Anniversary (1951) Con- 
vention of the California Bankers Association on ‘‘Laws, 
Lobbyists and Legislators,’ E. D. Landels, San Fran- 
cisco attorney, had this to say: ‘ it must be re- 
membered that the line between persuasion and induce- 
ment is a difficult one to draw. 

“A legislator who so casts his vote as to insure his 
re-election or to gain political preferment does no vio- 
lence to the democratic process. No one should expect 
legislative decisions to be made in an atmosphere of in- 
tellectual detachment. The fact remains that this 
phenomenon of functional representation has now be- 
come a most important and integral part of the whole 
legislative process and is undoubtedly here to stay. It 
does no good to pretend that it does not exist.”’ 


The speaker went on to point out, however, that the 
individuals filling the role of ‘legislative advocate’ 
|lobbyist] must acquire a greater measure of responsi- 
bility and respectability than is now the case; that the 
groups hiring them must recognize their responsibility 
to the community as a whole; that they cannot afford to 
treat the legislative process as a sort of grab bag from 
which each group grabs what it can; that they must 
seek to minimize corruption in the legislative process 
and concern themselves with issues ‘beyond those im- 
mediately affecting their particular business . ee 

‘‘We must learn,” said Mr. Landels, ‘‘and this is as 
true of business groups as others, to support those men 
who attempt to do an honest job although they do not 
always do our particular bidding.’’** 

The record leaves absolutely no opportunity to doubt 
that uneconomic, politically motivated measures by 
which it has been sought to assist this or that segment 
of our economy have served only to add to the magni- 
tude of the problems they were designed to solve. Vio- 
lation of economic law unerringly exacts penalties that 
are precisely commensurate with the degree of viola- 
tion, and the penalties inevitably take the form of an 
exact reversal of the results it was sought to obtain. 
Searcities are compounded by price ceilings just as sur- 
pluses are multiplied by price floors. 

If it ever gets off the ground, the commodity group 
approach to agricultural legislation will be headed for 
a crack-up of the first magnitude, and a lot of people 
are going to be hurt. It behooves bankers everywhere 
to do everything in their power to keep it safely ground- 
ed. 
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The HARMONY of correspondent banking 


Harmony is important in any business relationship—but especially so 
in teamwork between banks. 


It is the result of a real person-to-person understanding both banks 
working toward a common goal. It shows itself in a smooth-running and 
pleasant association that benefits both the banks and their customers. 
Why don’t you talk to the people at Chase Manhattan? 


THE 


CHASE MANHATTAN BANK 








Service to Correspondents 


Analyses of investment portfolios 
Around-the-clock mail pick-up 
Quick collection of items 
Dealers in State and Municipal Bonds 
Execution of security orders 
Credit informaiion + Full foreign services 
Safekeeping of securities 


Many personal services 
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EXECUTIVE CHANGES 
New Chief at 16 Wall 


(See Cover) 


At the age of 42, William H. Moore 
this month moved up from executive 
vice president to chairman and chief 
executive officer of Bankers Trust 
Co. (assets: $2.7 billion). He suc- 
ceeds S. Sloan Colt, 65, chief execu- 
tive of the bank for the past 27 years, 
who is retiring as an officer. 

Also retiring as an officer is E. 
Chester Gersten, 68, vice chairman 
and former president of The Public 
National Bank & Trust Co. (now a 
part of Bankers Trust Co.). Both 
Mr. Colt and Mr. Gersten will con- 
tinue as directors and as members of 
the executive and development com- 
mittees. 

Revised Lineup. As a result of 
these changes, the management of 
Bankers Trust Co. is now headed by 
Mr. Moore, Alex H. Ardrey, presi- 
dent, and Francis S. Baer, chairman 
of the executive committee. Other 
members of the bank’s senior manage- 
ment team: John M. Budinger, vice 
president and chairman of the ad- 
visory committee; J. P. Dreibelbis, 


senior vice president and senior credit 
officer; Wallis B. Dunckel, adminis- 
trative vice president; Brian P. Leeb, 
senior vice president in charge of trust 
activities; John H. Millikin, vice pres- 
ident in charge of personnel relations, 










H. EARL COOK 
E. F. Hutton & Co. 


October 15, 1957 


Financial News 


and Roy L. Reierson, vice president 
and chief economist. 

Fast Rise. Mr. Moore joined 
Bankers Trust Co. in 1938, was nam- 
ed an assistant treasurer in 1948, as- 
sistant vice president in 1949, vice 
president in 1951 and executive vice 
president and a director in 1956. At 
present, Mr. Moore also is a director 
and member of the executive commit- 
tees of American Can Co. and Re- 
public Aviation Corp., and a director 
of the Delaware, Lackawanna & West- 
ern Railroad, The M. A. Hanna Co., 
Royal Insurance Co., Ltd., and var- 
ious member companies of the Royal- 
Liverpool Insurance group. 

e - s 

In another announcement from 
Bankers Trust Co. last month came 
news that Admiral Arthur W. Rad- 
ford, recently retired Chairman of the 


Joint Chiefs of Staff, has joined the ~ 


bank as a consultant in the develop- 
ment of its business, both foreign and 
domestic. Admiral Radford’s activi- 
ties will be coordinated primarily with 
the bank’s recently formed develop- 
ment committee, which is headed by 
Mr. Moore. 


Cook's New Post 


H. Earl Cook, former chairman of 
the Federal Deposit Insurance Corp., 
will join E. F. Hutton & Co.* as man- 
ager of the latter’s bank underwriting 
department. Mr. Cook left FDIC at 
the expiration of his most recent term 
of office last month, following ten 
years as a director, four years as chair- 
man. 


Now a “50-year banker,’’ Mr. Cook 
launched his career in 1907 with the 
Second National Bank of Bucyrus, O. 
Starting as a messenger-bookkeeper, 
he worked his way up through the 
bank until he was elected president in 
1929. Later he also served as presi- 
dent of the Ohio Bankers Association 
and the National Bank Division of 
the American Bankers Association. 
In 1943, he was called by the then 
Governor, now Senator, Bricker to be 
superintendent of banks for Ohio, and 
continued in that capacity under two 
succeeding governors until his ap- 
pointment with FDIC. 


*Members of the New York Stock Exchange and 
other principal security and commodity exchanges. 
The firm operates offices in 33 cities from coast 
to coast; Mr. Cook will make his headquarters in 
the Kansas City office. 









According to last month’s an- 
nouncement, Mr. Cook’s association 
with E. F. Hutton & Co. ‘“‘will, for the 
first time, put (the firm) in a position 
to arrange for the purchase, sale and 
underwriting of bank capital stock on 
a national scale, and also enable it to 
serve as consultant to banks on their 
securities problems.”’ 

Familiar Subject. In his new post, 
the 71-year-old Cook will be dealing 
directly with a subject that has long 
been familiar to him: bank capital. 
Said he last month (before the Na- 
tional Association of Supervisors of 
State Banks): 

“‘In some quarters there is a disposi- 
tion to view the present capital mar- 
gin as an inevitable and tolerable re- 
sult of historic trends, and to accept 
it as a new norm of adequacy. In 
that attitude there lies a great threat 
to our present banking system, fail- 
ing as it does to recognize the vital 
link between bank capital and the 
functioning of our economic system. 
Serious questions are bound to be 
raised if and when the owners of a 
bank permit their equity in the enter- 
prise to shrink so drastically that 
they have little at stake in sound 
banking. They may well be accused 
of exercising authority and reaping 
rewards all out of proportion to the 
risk they assume 

“Though bank losses have been 
extremely low for several years, the 
present situation is not entirely reas- 
suring. Many latent losses have no 
doubt been avoided through the price 
rises and general prosperity charac- 





LORING L. GELBACH 
Central NB of Cleveland 









































































































































































































































Extend your facilities around the globe 


Offer your customers the complete service of 


the Midwest's oldest, largest Foreign Banking Dept. 


NCREASED travel and growing markets overseas are 
] making Foreign Banking an important service in 
cities and towns of all sizes. Through our facilities, 
correspondents of The First National Bank of Chicago 
can provide that service in a way that impresses regu- 
lar customers and wins new ones. The advantages of 
our Foreign Banking Department are readily available. 


Travelers letters of credit, commercial letters of 
credit and acceptances, fast foreign remittances, up-to- 
date credit information on foreign firms—these are 





a few of the valuable services our Foreign Department 
renders. Experienced officers make available to you 
the facilities of our vast network of correspondent 
banks abroad—a network that has grown steadily for 
90 years and extends into every corner of the globe. 


Foreign Banking is just one of the many services 
of The First. If you’d like to discuss the advantages 
of a correspondent relationship with us, write or wire 
us today. A man from The First will be happy to call 
on you at your convenience. 


The First National Bank of Chicago 


Dearborn, Monroe and Clark Streets 


Building with Chicago since 1863 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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teristic of the last few years. Lately, 


the fluctuating market values for 
fixed-income-bearing securities have 
introduced a new complication. This 


latter circumstance is, of course, no 
cause fog concern to bankers whose 
ascot tiicture features high quality 
izs stheduled to mature so as to 
ry need to sell depreciated 
es. But not every bank can 
cted to anticipate its needs ac- 
y, and depreciation in the se- 
ts portfolio can be the source of 
®ntial losses. Sour loans and 
:of depreciated securities can 
Pr impair capital margins. 
“What can banks do to improve 
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theirg capital position? For many 
yearg they have relied principally 
upor retention of earnings. While 


this is a prudent thing to do, it has 
not resulted in as rapid or substantial 
growth in capital as I feel to be nec- 
essary The sale of new bank 
shares is the only remedy today that 
measures up to the urgent need. 
“Seldom has the situation been as 
conducive as it is today for the suc- 
cessful flotation of new bank shares.” 


Dual Role 


Loring L. Gelbach, 64, president of 
Central National Bank of Cleveland, 
last month was elected to the addi- 
tional post of chairman. In the lat- 
ter capacity, he succeeds John C. 
McHannan, a veteran of 65 years 
with the bank. Mr. McHannan now 
becomes honorary chairman and con- 
tinues as a director and a member of 


WILLIAM R. CHAPMAN 


October 15, 1957 





the executive committee. 


Mr. Gelbach joined Central Na- 
tional Bank as a vice president in 
1938, following his election as a direc- 
tor the previous year. He was named 
president in 1945, at which time the 
bank had assets of $364 million and 
11 offices. Today, it has assets of 
$570 million, operates 23 offices (four 
additional branches will be opened in 
1958). Mr. Gelbach also is a director 
of Gabriel Co., Basic Incorporated, 
Canadian Breweries, Ltd., Cleveland 
Baseball Corp. and other companies. 


ASSOCIATIONS 
1957-58 Teams 


@ Joseph C. Welman, president of 
the Bank of Kennett, Mo., was elect- 
ed president of the American Bankers 
Association at the association’s 83rd 
annual convention in Atlantic City 
last month (see page 34). Mr. Wel- 
man succeeds Erle Cocke, former vice 
chairman of the board and chairman 
of the executive committee of The 
Fulton National Bank of Atlanta, 
who now becomes a director of the 
Federal Deposit Insurance Corp. 


, 


Elected vice president of ABA~a 
post that automatically leads to the 
top spot a year later—-was Lee P. 
Miller, president of Citizens Fidelity 
Bank & Trust Co. of Louisville. Mr. 
Miller was unopposed for the office 
following the withdrawal last January 
of the only other proposed candidate, 
Richard P. Chapman, president of 






JOSEPH C. WELMAN 
Head banking associations in 1957-58. 








The Merchants National Bank of 
Boston. 

Elwood F. Kitkman, president of 
The Boardwalk National Bank of 


Atlantic City, was elected association 
treasurer to succeed George R. Boyles, 
chairman and president of Merchants 
National Bank in Chicago. 

Looking ahead, the New York State 

Bankers Association announced that 
it was backing John W. Remington, 
president of Lincoln Rochester Trust 
Co., for vice president of ABA in 
1958, president in 1959. 
@ William C. (Decker) Jackson, Jr., 
president of First Southwest Co. of 
Dallas last month was nominated for 
president of the Investment Bankers 
Association of America. This virtu- 
ally assures his election at the associa- 
tion’s 46th annual convention in 
Hollywood, Fla., in December. At 
that time, Mr. Jackson will succeed 
Robert H. Craft, current president of 
IBA, and president of Chase Inter- 
hational Investment Corp., wholly- 
owned foreign financing subsidiary of 
The Chase Manhattan Bank. 


Rounding out IBA’s new slate are 
the following nominees for vice presi- 
dent: William M. Adams, Braun, 
Bosworth & Co., Detroit; J. Earle 
Jardine, Jr., William R. Staats & Co., 
Los Angeles; William D. Kerr, Bacon, 
Whipple & Co., Chicago; W. Carroll 
Mead, Mead, Miller & Co., Balti- 
more, and William H. Morton, W. H. 
Morton & Co., Inec., New York. 

@ William R. Chapman, vice presi- 
dent of Midland National Bank of 
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man-on-the-spot 


You can be in more than one place at the same ; j 7} 
time — by dealing through Bank of America’s world- un Bei u 
wide International Department. 


With overseas branches, traveling representatives, 
and correspondents in every important center of 


— > 
world trade, Bank of America can offer you on-the- Bank of America 


spot service wherever you do business. NATIONAL TRUST AX2 ASSOCIATION 


If expert local opinion and information would TTS ee SST ee 
make a difference in your foreign trade operation, 


. San Francisco 20 * Los Angeles 54 
why not put our Bank of America men-on-the-spot Dank of Ansnien (aternationsl)~thow Verk Chy 5 
to work for you? 


OVERSEAS BRANCHES: London ® Manila * Tokyo ® Yokohama © Kobe ® Osaka * Bangkok © Guam REPRESENTATIVE OFFICES: New York ® Mexico City ® Milan ® Zurich ® Paris 
New Delhi * Havana ® Rio de Janeiro ® Beirut BANK of AMERICA — International: (a wholly owned subsidiary) New York ® Duesseldorf © Singapore © Paris ® Beirut * Guatemala City 
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Minneapolis, was elected president of 
Robert Morris Associates, the na- 
tional association of bank loan officers 
and credit men. He succeeds J. Wal- 
lace Ely, executive vice president of 
Security Trust Co. of Rochester, N. Y. 
Fred E. Pike, senior vice president 
of Walker Bank & Trust Co. of Salt 
Lake City, and Arthur F. Boettcher, 
vice president of The Boatmen’s Na- 
tional Bank of St. Louis, were elected 
RMA first vice president and second 
vice president, respectively. All as- 
sumed their new offices at the assoc- 
iates’ 43rd annual fall conference in 
Washington, D. C., this month. 
@ Orrin H. Swayze, executive vice 
president of First National Bank of 
Jackson, Miss., was elected president 
of the Financial Public Relations As- 
sociation at its 42nd annual conven- 
tion in Chicago this month. He suc- 
ceeds William E. Singletary, vice pres- 
ident of Wachovia Bank & Trust Co. 
Edward T. Hetzler, vice president 
of Bankers Trust Co., moved up to 
first vice president of FPRA, and 
Reed Sass, vice president of The Fort 
Worth National Bank, was advanced 
to second vice president. Jordan J. 
Crouch, vice president of First Na- 
tional Bank of Nevada, was elected 
third vice president. 


TREND OF BANKING 
Consolidated Recap 


Complete June 1957 figures on the 
nation’s banking system (see table) 


June Figures 


Number of 
Banks Branches 


Year 





1957 14,236 8,334 
1956 14,322 7,791 
1955 14,413 7,042 
1954 14,559 6,496 
1953 14,638 6,073 
1952 14,711 5,712 
1951 14,744 5,401 
1950 14,775 5,083 
1949 14,808 4,829 
1948 14,843 4,588 
1947 14,846 4,382 
1946 14,838 4,197 
1945 14,796 4,249 





1940 
1935 


15,232 
16,060 


3,781 
3,173 








Source: 
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Rand McNally International Bankers Directory. 


were reported last month in the Final 
1957 Edition of the Rand McNally 
International Bankers Directory. Re- 
vealed in these figures are the broad 
trends of American banking. Fol- 
lowing are highlights from the direc- 
tory’s “consolidated recapitulation”’: 

@ At midyear there were 14,236 
banks and 8,334 bank branches in the 
U.S., Alaska and Hawaii. That was 
86 fewer banks than a year earlier, 
but 543 more branches. 


® Consolidated loans of U.S. banks 
rose $8.2 billion from June 1956 to 
June 1957 to a record $115.0 billion. 

@ Total deposits, however, increas- 
ed only $5.4 billion to $223.4 billion. 

®@ To obtain the additional funds to 
make loans, therefore, the nation’s 
banks 1) reduced their holdings of 
U. S. Government securities by $1.7 
billion (to $64.0 billion), and 2) hiked 
their capital funds—through retained 
earnings and the sale of new shares 
by $1.3 billion (to $21.3 billion). 

@ Asa result of all of these develop- 
ments, total U. S. banking resources 
increased $7.9 billion to a whopping 
$249.4 billion. 


BANK STOCKS 
Listing? 

At the traditional ABA convention 
press conference last month, out- 
going President Erle Cocke was asked 
if he favored the listing of bank shares 
on a stock exchange. Mr. Cocke 


LOANS, CAPITAL FUNDS & DEPOSITS UP; SECURITIES HOLDINGS DOWN 











$5.3 $10.6 $5.4 $223.4 $ 
5.0 10.1 49 218.0 
49 9.7 46 217.5 
4.3 8.8 46 201.6 
4,1 8.3 43 191.6 
4.0 7.9 40 186.6 
3.8 7.3 3.9 174.1 
3.6 7.0 3.5 165.6 
3.5 6.4 3.3 158.2 
3.4 6.1 3.0 157.0 
3.3 5.8 2.9 155.3 
3.2 5.5 2.7 160.9 
3.1 49 2.4 152.7 





3.1 
3.6 


3.7 
3.2 


1.7 
1.2 


71.4 
51.7 
























said that his own bank—The Fulton 
National Bank of Atlanta (resources: 
$177 million)—-had recently discussed 
such a listing with exchange officials, 
but that it was concluded that Fulton 
National was not yet quite large 
enough to justify the action. Aside 
from the size consideration, however, 
Mr. Cocke had been in favor of list- 
ing. 

(Mr. Cocke has now disposed of his 
Fulton National stock in order to ac- 
cept the appointment as a director of 
FDIC.) 

Bank stocks, with one exception, 
were withdrawn from New York 
Stock Exchange listing in favor of 
the over-the-counter market in 1928. 
The one exception was Corn Exchange 
Bank Trust Co. of New York, which 
remained on the Big Board until 1954 
when it merged with Chemical Bank & 
Trust Co. However, the stocks of 
two large bank holding companies, 
‘Transamerica Corp. (see below) and 
Marine Midland Corp., still are trad- 
ed on NYSE. 

Mr. Cocke’s comments on the sub- 
ject last month again raise the pos- 
sibility of relisting bank stocks gener- 
ally. 


Spin-Off 

Directors of Transamerica Corp. 
last month proposed a plan for re- 
organization designed to comply with 
the Bank Holding Company Act of 
1956. The plan contemplates that 





Dollars in Billions 


Und. 
Profits, U.S. Govt. Other Loans and 
Capital Surplus Reserves Deposits Resources Securities Securities Discounts 





249.4 $64.0 $21.3 $115.0 
241.5 65.7 20.5 106.8 
239.6 74.6 21.5 95.3 
221.3 73.0 19.5 ~~ 82.1 
210.3 68.6 17.6 78.4 
204.3 71.2 17.0 71.0 
190.1 69.2 15.2 64.9 
181.0 77.7 13.6 52.8 
172.7 75.3 12.3 47.4 
170.1 76.5 11.1 45.7 
168.4 83.2 10.0 38.9 
173.3 96.5 9.2 32.0 
163.7 94.2 8.1 28.3 
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Transit Service 
Securities Handling 
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nicipal Bonds 

rcial Paper 
‘ansactions 
Concerns 


ntroduction 

Foreign Exchange 

Merchandise Transactions 

Special Industries Group 

National Services Group 

Operating Problems and Mechanization 

Personnel Services 

Consumer Credit Problems 

Public Relations 

Remodeling and Modernization 

Tax Assistance 

Travel Service 

Translation Service 

Insurance and Bonding Advice 

Currency and Coin 

Collection of Bonds and Coupons 

The advantages of having Pension and Profit Sharing Plans 
First National City Bank as your Safe Deposit Facilities 
Correspondent Bank Stock Purchase Plan 

New York Correspondent coun nce Rooms and Desk Space 
Trust Services 


The FIRST NATIONAL CITY BANK of New York 


This 28-page brochure describes the many services 
First National City provides to correspondents. We will 
be pleased to send you copies on request. Write to our Correspondent Bank 


Department at Head Office, 55 Wall Street, New York, N.Y. 


38 WAYS 


FIRST NATIONAL CITY CAN HELP YOU 


Head Office: 55 Wall Street, New York + 710VERSEAS BRANCHES, OFFICES AND AFFILIATES * 75 OFFICES IN NEW YORK 


Around-the-clock Transit Service * Collections « 


Credit Information * Bond Portfolio Analysis * Complete Securities Handling Facilities 


Dealers in State and Municipal Bonds ¢ Participation in Local Loans ¢ Personalized Service * World-Wide Banking Facilities ¢ 


Complete 
Metropolitan New York Office Coverage Member Federal! Deposit insurance Corporation Kirst on World Wide Banking 
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Transamerica will continue to own 
and manage its insurance and other 
non-banking businesses, but will cease 
to be a bank holding company. 

Share-for-Share. It will therefore 
turn over to a new company, First- 
america Corp., all of the stock it di- 
rectly holds in each of its 23 majority- 
owned banks (combined assets: $3 
billion) together with cash in exchange 
for all of the stock of the new corpo- 
ration. The stock of the new corpora- 
tion will then be distributed to Trans- 
america holders on a share-for-share 
basis. 


The plan is being filed with the 
Federal Reserve Board for approval, 
and will then be submitted to the 
Internal Revenue Service for tax rul- 
ings prior to its submission to Trans- 
america stockholders at their annual 
meeting next April 24. Target date 
for the stock distribution is next July 
Re 


Application will be made to list 
Firstamerica Corp.’s stock on the 
New York. and Pacific Coast Stock 
Exchanges. 


Analysis & Outlook 


In its latest survey of the banking 
industry, Standard & Poor’s says: 


‘Loans reached a new peak at mid- 
1957 and then leveled off. The 
average for 1957 may be about 4 per 
cent higher than the 1956 average. 
Loan income, however, will gain much 
more because of substantially higher 
interest rates. Assuming rates merely 
hold at current high levels, bank in- 
come will continue to gain well into 
1958 from the ‘roll-over’ of loans. 

“Net operating earnings of New 
York City banks were up about 14 
per cent in the first half of 1957, and 
a similar rate of gain is indicated for 
the full year. Banks outside New 
York showed a relatively small aver- 
age increase in net for the first half, 
in large part because of increased ex- 
penses; while the second-half com- 
parison probably will be better, the 
full-year gain is expected to be less 
than 8 per cent. 

“Net indicated earnings should be 
closer to net operating earnings this 
year than last because of smaller 
losses on sales of securities. With no 
further increase in loan volume in 
1957 until the seasonal year-end bulge, 
there will be no need for further liqui- 
dation of securities. 


“Dividends are still conservative, 
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averaging only about 60 per cent of 
earnings. Favorable action is likely 
in the closing months of 1957, especi- 
ally if the economic outlook then is as 
good as expected. 


“In earlier years, bank stocks 
habitually afforded a smaller return 


than industrial stocks. In recent 
years, the shoe was on the other 
foot. At the 1957 high, leading in- 


dustrial stocks yielded only 3.7 per 
cent, while leading bank stocks yield- 
ed 4.5 per cent. Since then, the gap 
has narrowed, as industrial stocks 
dropped in price while bank stocks 
held practically unchanged. Public 
psychology, the degree of emphasis 
placed on growth and inflation, and 
many other factors have a bearingyon 
this situation. Basically, however, 
bank stocks are still regarded as offer- 
ing good value at current prices, in 
relation to earnings, dividends and 
book values.”’ 


Dividend Changes 


@ Marine Midland Corp., big New 
York State bank holding company (13 
banks with 153 offices in 79 communi- 
ties), last month hiked its quarterly 
dividend to 25 cents a share from 22!4 
cents. 


@ The Boatmen’s National Bank of 
St. Louis (resources: $211 million) 
boosted its quarterly dividend to 75 
cents a share from 62!» cents. 


MERGERS & ACQUISITIONS 
Three-Way Joinder 


A consolidation of Citizens Na- 
tional Trust & Savings Bank of River- 
side, Cal., (resources: $203 million) 
and Security Trust & Savings Bank of 
San Diego ($151 million) into Secur- 
ity-First National Bank of Los An- 
geles ($2.6 billion) was approved last 
month by the bcards of the three 
banks. The consolidation, which is 
subject to the approval of sharehold- 
ers and supervisory authorities, is ex- 
pected to become effective on Nov- 
ember 1. 

At that time, the combined institu- 
tion will have 197 offices throughout 
southern California, resources of a- 
bout $3 billion, capital funds of more 
than $200 million and a legal loan 
limit of $14.7 million. The name Se- 
curity-First National Bank will be 
continued, but with the “of Los An- 
geles”’ deleted. 






























































































































































TRAVELER'S 
FRIEND 






















The FIRST 
NATIONAL CITY BANK 
of New York 












The Travelers Friend 

A handy guidebook 
containing world currency 
charts, duty free imports 

ond other valuable 
information. For free copies: 
Write to our Public Relations 
Department at Head Office, 
55 Wall St., N. Y. 


















































Wise Travelers 
Always Carry 


FIRST 
‘NATIONAL CITY 
BANK 


Travelers Checks! 






















































































@ safe, spendable around the globe. 
@ in handy denominations of $10, 
$20, $50 and $100. 
@ fully refunded if lost or stolen. 
® cost only $1 per $100; good 
until used. 
SELL FIRST NATIONAL CITY BANK 
TRAVELERS CHECKS— YOU KEEP 
90% OF THE SELLING COMMISSION 
—AND REMIT ONLY 10% TO US! 













































































Member Federal Deposit Insurance Corporation 
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WHICH ONE 
WORKS 
FOR YOU? 


This is the embezzler and his second self. Nobody can tell the 
difference —outwardly. Yet both may be on your payroll. The 
Bankers Blanket Bond is the best protection against his EQ or 
EMBEZZLEMENT QUOTIENT and the resulting loss an honest face 
might mask. Have you seen the safeguards and checks in our 
Portfolio of Protection for Banks? Ask your Indemnity agent. 
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Protect what 


you have® 


INDEMNITY INSURANCE COMPANY OF 


NORTH AMERICA 


PHILADELPHIA 
One of a group of companies which are headed by 
Insurance Company of North America, founded 1792. 
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The Terms. Under the proposed 
merger agreement, stock will be ex- 
changed on the basis of two shares of 
Security-First for each share of Citi- 
zens, and nine-tenths of a share of 
Security-First for each share of Se- 
curity Trust. The proposed agree- 
ment also provides for “fan autonom- 
ous divisional form of branch bank- 
ing.” That is, division headquarters 
will be maintained in Riverside and 
San Diego, and lending powers will 
remain decentralized. 

Elden Smith, president of Citizens, 
will join the top management group 
of Security-First as chairman of the 
executive committee and a director, 
and A. J. Sutherland, president of 
Security Trust, will become a senior 
vice president, a member of the execu- 
tive committee and a director. In 
addition, Philip L. Boyd of Citizens 
will become a director, and Fred H. 
Rohr of Security Trust will be ap- 
pointed to the executive committee. 


Wheeling & Dealing 


Wealthy Texans were making finan- 
cial news in two widely separated 
cities last month: 

@ The Murmanill Corp. of Dallas 
acquired Frank C. Rathje’s interest in 
Chicago City Bank & Trust Co. (re- 
sources: $114 million), and Jacques 
Mossler, Houston financier (banking, 
oil, insurance), purchased Mr. 
Rathje’s interest in The Mutual Na- 
tional Bank of Chicago ($70 million). 
The principal stockholders in The 
Murmanill Corp. are Gerald C. Mann, 
president of the corporation and a 
former attorney general of Texas, and 
Clint W. Murchison, who is said to be 
one of the ten wealthiest men in the 
U.S. Mr. Rathje, a former president 
of the American Bankers Association, 
is expected to continue as president 
of Chicago City and chairman of 
Mutual National. 

@ John D. Murchison, Clint Murch- 
ison, Jr., and Ralph Wann (a Murchi- 
son advisor) became owners of about 
8 per cent of the stock of The First 
National Bank of Denver (resources: 
$203 million) and the affiliated In- 
ternational Trust Co. of Denver ($66 
million). The stock was acquired in 
exchange for a $2 million interest in 
the stock of the Murchison Denver 
Co., which is erecting a new building 
to be occupied by the banks next 
year. At that time, the two banks 
will be merged under the name of The 
First National Bank & Trust Co. of 
Denver. 
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-From time to time we try to analyze 
our product and our service in order 
to determine whether we give good 
value for our customer's dollar. Cur- 
rently, we think our customers get 
a little more for their money from 
us than they could elsewhere. Some 
of our more enthusiastic people feel 
that this is an understatement, but 
it will serve to prove a point... and 
anyway, we like to avoid superlatives 
in our advertising. 


So, we claim that our customers get 
a little faster service from us, a little 
better quality, a little more accuracy, 
and perhaps a little lower price 
although we would question this in 
some instances. Our binding isa little 
better, our packaging is a little more 
attractive, our lithography a little 
sharper, our imprinting a little clean- 
er, our facilities a little better, and 
our capacity a little greater. Add up 
all of these little things and you have 
part of the reason why each year we 
make more checks for more banks. 
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THE PLUS YOU GET FROM US 


Manufacturing Plants at: CLIFTON, PAOLI, CLEVELAND 


INDIANAPOLIS, CHICAGO, KANSAS CITY, ST. PAUL, DALLAS 


Each ycar now we prepare hundreds of such reviews for trust 


There isn't any charge for this service, 


CHVAL, Partner 
DEPARTMENT B-115 


Merrill Lynch, Pierce, 


CDAN QE 








Another “‘plus”’ is our ability to 
handle almost any sized order. We 
are attuned to a sixty cent order or a 
million such orders. We can produce 
your package or create it. We can 
interpret the needs of banks because 
we understand check handling. We 
have kept pace with the swing to 
account numbering, and in fact are 
producing now all sorts of checks 
bearing all sorts of numbers and 
symbols. We have readied ourselves 
for automation and have had some 
considerable experience in the 
handling of magnetic ink. 


As we appraise our postion, therefore, 
we experience a feeling of confidence 
that we will be able to continue to 
offer just a litthe more as check 
printing becomes more complex. 
To insure this, we intend to see to it 
that there is no. slackening off in 
our efforts to improve our processes. 
The “plus” you get from us must 
continue to be our sole appeal for 
your continued patronage. 


Of particular help 
to Trustees and Bankers 


A thorough and impartial review of any investment 


A review prepared under the direct supervision of 
our Institutional Department... 

A review that reflects the considered opinion of spe- 
cialists in all types of corporate, municipal, and 


officers throughout the country, have a growing list of banks who 
send along various portfolios for periodic analysis. 
If you feel that such a review might be helpful to you on any 


particular portfolio, we will be happy to provide it 


just mail the portfolio 


Fenner & Beane 


, ’ . : 
ind all other Principal Excl WHLeS 


70 Pine Street, New York 5, N. Y. 
O fices in 112 Cities 




















































































































































Long Island Wedding 


The Comptroller of the Currency 
last month gave preliminary approval 
to a consolidation of the State Bank 
of Suffolk, Bay Shore, N. Y., (re- 
sources: $32 million) into The Frank- 
lin National Bank of Franklin Square, 
N. Y., ($449 million). If approved 
by shareholders, exchange of stock 
will be on the basis of .918 of a share 
of Franklin National for each share of 
State Bank of Suffolk. The merged 
institution will be known as The 
Franklin National Bank of Long Is- 
land, have 31 offices, resources of $481 
million and capital funds of $34 
million. 

Also pending in New York State 
this month are these mergers; 
®@ Citizens Bank of Attica (resources: 
$3 million) into The Marine Trust Co. 
of Western New York ($705 million). 
@ Seneca County Trust Co. of Seneca 
Falls ($5 million) into Lineoln Na- 
tional Bank & Trust Co. of Syracuse 
($100 million). 


CORPORATE FINANCE 
Leveling Off? 


Capital outlays for new plant and 
equipment are expected to level off 
during the second half of this year-- 
hut they'll still be at a very high rate 
and establish a record total for 1957. 
So said the Securities & Exchange 
Commission and the Department of 
Commerce last month in reporting the 
findings of their latest survey. 

Reports in this survey reveal that 


6:616.66 6 6 6.46 058-6 06:66 66.6 6.0% 


ee 


“Actual outlays. 


PLANT AND EQUIPMENT EXPENDITURES OF U. S. BUSINESS 


PI S56 Sis olay o,550/<.0e asain 
Durable-goods industries........ 


Nondurable-goods industries... .. 
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Transportation other than rail. ..... 
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**Actual outlays for the first half and anticipations for the second half. 
Source: Securities & Exchange Commission and Department of Commerce. 





The Kingdom of Belgium last month borrowed $40 million in the U. S. in a 
simultaneous transaction with the investment market and the World Bank. 
The transaction consisted of a public offering of $30 million of Belgian 
bonds by an underwriting group of 63 investment banking firms headed by 
Morgan Stanley & Co. and Smith, Barney & Co., and a loan of $10 million 


by the World Bank. 


Principals at the signing of contracts were (seated) 


Belgian Ambassador Baron Silvercruys; Eugene R. Black, president of the 
World Bank; (standing) W. Fenton Johnston, partner in Smith, Barney & 
Co., and Allen Northey Jones, partner in Morgan Stanley & Co. 


4 
American business firms made actual 
expenditures at a seasonally adjusted 
annual rate of $37.0 billion in the 
second quarter and anticipate outlays 
at a rate of $37.2 billion in the third 
and fourth quarters. 


Realization of 
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the capital outlays scheduled in the 
last six months would bring total new 
investment for 1957 to $37.0 billion, 
up 6 per cent over the record $35.1 
billion spent by business firms last 
year (see table). These 1957 figures 
for aggregate expenditures and those 
of major industry groups are quite 
close to the initial estimates for the 
year made in a similar survey six 
months earlier. 


SIGNS OF THE TIMES 
In the Event of Attack 


The nation’s bankers were asked to 
enlist in a preparedness program 
launched last month by two commit- 
tees functioning in behalf of commer- 
cial and savings bankers. In a letter 
mailed to bankers throughout the 
country, the committees warned that 
‘in this jet and atomic age, supersonic 
planes and guided missiles can reach 
any point in the world in a matter of 
hours or minutes. The possibility of 
destruction on an almost cataclysmic 
scale is closer to us than we dare to 
think. The time has come to think 
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realistically about it and what we, as 
bankers, should do to meet that pos- 
sibility and contribute to the preser- 
vation of the country,” 

The letter was signed jointly by 
John J. McCloy (The Chase Manhat- 
tan Bank), chairman of the Advisory 
Committee on Commercial Bank Pre- 
paredness, and by G. Edward Cooper 
(The Philadelphia National Bank), 
chairman of the Banking Committee 
on Emergency Operations. The 
former committee was organized a 
year ago under a directive of the Office 
of Defense Mobilization as part of the 
nation’s over-all defense effort. The 
Advisory Committee, in turn, ap- 
pointed the Banking Committee on 
Emergency Operations; and during 
the past year this ad hoe group has 
been working on detailed prepared- 
ness plans which were set in motion 
with last month’s letter. 


Specifically, the letter advised bank- 
ers that in the near future they would 
be receiving several manuals on var- 
ious aspects of bank preparedness 
planning. In addition, Federal Re- 
serve Bank representatives will dis- 
cuss with bankers in the respective 
districts plans for supplying cash and 
collecting checks during an emergency 
and how certain commercial banks 
might serve as agents of the Federal 
Reserve Banks in the event of attack. 


MILESTONES 
New Name 


The name of The Chase Bank, 
wholly-owned foreign financing sub- 
sidiary of The Chase Manhattan 
Bank, has been changed to the Chase 
International Investment Corp., 
Robert H. Craft, president of the sub- 
sidiary, announced last month. This 
action reflects a decision to confine the 
corporation’s activities to the field of 
international investments rather than 
commercial banking, in accordance 
with the choice provided under re- 
vised Federal Reserve regulations ap- 
plicable to Edge Act Corporations. 


Credit Sales? 


J. C. Penney Co., fifth largest chain 
or department store organization in 
the U. S., announced last month that 
it plans to test credit sales in a small 
group of its stores early next year. 
The Penney Company has operated 
on an all-cash basis since its founding 
in 1902. Today, the chain has nearly 


1,700 stores in all 48 states and sales | 


last year totaled nearly $1.3 billion. 
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INTER-COUNTY TITLE 


GUARANTY AND MORTGAGE COMPANY 

















1927-1957 
Our 30th Anniversary 


Yesterday’s doubt is made today’s 
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“One Stop Banking” has really caught on, and no wonder. The benefits 
to customer and banker are obvious. 

















And these same benefits apply to “One Stop Insurance”. It’s convenient . . 
saves bankers time and effort. It’s comprehensive . . . protects against the 
increasing variety and number of bank losses. 














Moreover, “One Stop Insurance”’ focuses responsibility. And what better 
focal point than American Surety—with more than 70 years of experience 
in serving banks. 




















American Surety protection is truly complete. For example, one of our 
Bank Specialists will review your protection program and bank layout, 
point out weak spots and suggest methods of eliminating them. His valuable 
services cost you nothing and you can arrange for them simply by calling 
your American Surety Agent, or writing our Bank Division. 

Serving Banks for over 70 Years 


RETY 100 Broadway 
New York 5 


FIDELITY * SURETY + CASUALTY * FIRE * INLAND MARINE New York 
COMPANY HOMEOWNERS * ACCOUNTANTS LIABILITY * AVIATION 















































15 













ishington, D.G 
we've known just 


about everybody.. 


eau including many of our long-departed 
national heroes. Consider Admiral 
Farragut, for example. He stands in a 
nautical pose with his foot on a ship's 
block in the square at Connecticut Ave. 
and K St., Northwest — his somewhat 
stern expression befitting his rank as the 
Nation’s first Admiral. 



































Furthermore, it was he who said “Damn 
the torpedoes!” and meant it, as he carved 
out a glorious moment in our Navy's 
history. 


We're proud to recall that he was a Riggs 
customer—and we reproduce below his 
signature as it appeared on a letter to the 
bank dated December 4, 1865, shortly 


after his promotion to Vice Admiral. 


Knowing everybody and everything about 
the Nation's Capital has been our main 
preoccupation for 121 years. We suggest 
YOU make Riggs YOUR bank in the 
Capital City. We will handle your Wash- 
ington banking needs with the same care 
and diligence we exercised a century ago 
in behalf of the great Admiral, as with 


all of our clients. 


Ollie Atkins 


* a 4 


The RIGGS NATIONAL BANK 


of WASHINGTON, D.C. 










FOUNDED 1836 + LARGEST BANK IN THE NATION'S CAPITAL 


Member Federal Deposit Insurance Corporation ® Member Federal Reserve System 


Bronze statue by Mrs. Vinnie Ream Hoxie. 
Cast from metal taken from the propellor 
of Farragut’s Flagship “Hartford”. 
Dedicated in 1881. 
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The ieusin in Washington... 


Correspondent: Helmuth Bay 
NATIONAL PRESS BLDG., RM. 1104 





FDIC's board of directors has now been brought up to full strength with the 
swearing in last month of Jesse P. Wolcott and Erle Cocke. 

Mr. Wolcott, who succeeds H. Earl Cook (see page 5) as chairman, served in 
Congress from 1930 through 1956. He was a member of the House Banking Committee 
from 19335 to 1956, its ranking Republican member from 1938 to 1956 and its chair-— 
man during the Republican-—controlled 80th and 83rd Congresses. 

Erle Cocke, former chief executive officer of The Fulton National Bank of 
Atlanta, is of course the immediate past president of the American Bankers Asso- 
ciation. Regarding his quick (and controversial) transition from banking spokes— 
man to banking supervisor, Mr. Cocke commented that he would now be considering 
such issues as FDIC assessments "from the other side of the table." 

Comptroller Ray M. Gidney continues as the third member of FDIC’s board. 

Each of these men is a proved administrator and each is well acquainted 
with banking’s personalities and problems; together, 














they form a strong, able team. 




















National Association of Supervisors of State Banks, however, is far from 
pleased with the makeup of FDIC’s board. Meeting in convention last month, the 
association passed a resolution calling for the "elimination of the Comptroller of 
the Currency" as a director of FDIC. This action reflects a feeling in NASSB that 
the head of the national banking system (the Comptroller) is not in a position to 
also serve the "often" conflicting interests of state banking systems. 

Another NASSB resolution expressed regret that a state supervisor wasn’t 
selected to fill one of the vacancies on the FDIC board. 
Any change in the present FDIC setup, however, seems unlikely. 





Margin requirements should be reduced "in the near future" to 40 or 50 per 
cent, in the opinion of Keith Funston, president of the New York Stock Exchange. 
Speaking in Washington this month, Mr. Funston said that high interest 
rates—not high margins——have proved to be the decisive factor in limiting the 
use of credit in the stock market. In fact, he added, the Federal Reserve Board 
has applied general credit controls so effectively as "to make high margins 
largely superfluous as a credit weapon." , 






But, Mr. Funston said, one unplanned result of the present 70 per cent 
margin requirement has been to cut down sharply on stock market volume, thus 
seriously threatening the liquidity of the market. 













The World Bank this month made a loan of $25 million to the Union of South 
Africa for the import of railway equipment and materials. The loan was made 
concurrently with the granting of a $20 million revolving credit to the Union by 
a group of U.S. banks. This line of credit was arranged by Dillon, Read & Co. 
Inc. with these participating banks: Bank of America, The First National City 
Bank of N.Y., The Hanover Bank, Bankers Trust Co., Chemical Corn Exchange Bank, 
The New York Trust Co. and The First National Bank of Chicago. 
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Equipment 
you can count on 


The new Recordak Reliant Microfilmer 
—like all Recordak Microfilmers—can 
be counted on for dependable day-in, 
day-out performance. This new model 
fully retlects the experience gained by 
Recordak and Kodak in 29 years of 
microfilming research and develop- 
ment... offers one plus feature after 
another: New Kodamatic Indexing lets 
you find any picture faster—indexes 
items right on the film: high-speed 
precision feeder all but ends possibility 
of missed pictures; eye-level stacking 
—every convenience for your operator ; 
three reduction ratios—including 40 
to 1; three recording methods; auto- 
matic endorsing or cancelling. The 
Reliant even lets you shoot two rolls 
of film simultaneously. 


Service 
you can count on 


Recordak’s nation-wide staff of service 
technicians—with traming and expe- 
rience that sets them apart—can be 
counted on to keep your Recordak 
Microfilmer running at top efficiency 
in the years ahead. 

More than that. these specialists 
work hand in) hand with Recordak 
Processing Centers to deliver a most 
unexpected service! 

If inspection of your films ever in- 
dicates you're not getting top-quality 
pictures with your microfilmer, a tech- 
nician is on his way immediately to 
see that you do. 

Recordak’s Systems Men, also, are 
at your call wherever you are—ready 
to instruct your staff, or consult with 
you on the most economical micro- 


filming procedures. 
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Film processing 
you can count on 


You can count on your microfilms being 
processed with every known quality 
control, the same day they are received 
at your local Recordak Film Processing 
Center. 

In all 34 of these strategically lo- 
cated centers, your films are handled 
by skilled technicians using high-speed 
professional equipment. The exacting 
specifications of the Bureau of Standards 
for archival films are more than met— 
your assurance of picture-perfect records 
year after year! And the job doesn’t 
stop here—after processing, your films 
are carefully inspected for photographic 
quality before they’re returned to you. 

Recordak film can be purchased 
either with or without processing cost 
included. 


anow use Recordak Microfilming | 


ACT NOW ON THIS 


on =RECORDPK 


3 0 - DAY (Subsidiary of Eastman Kodak Company) 


TRIAL OFFER originator of modern microfilming — 


now in its 30th year 
Test the new Recordak Reliant Micro- 


filmer with Kodamatic Indexing on the 
job. No rental charge or obligation to 
buy or rent. Make any comparison POC ee eens ewe 

















4 
make any test! | | 
RECORDAK CORPORATION 

415 Madison Avenue, New York 17, N. Y. 

Gentlemen: We are interested in Free 30-day Trial of new | 

Recordak Reliant Microfilmer with Kodamatic Indexing. J-10 | 

MAIL | 

COUPON TODAY a nah ee eee gla epee NN eee a | 

| 

Bank { 

| 

SN sc seah geen henresa auras | 

| 

| 

**Recordak” is a trademark i 
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making a 


grand slam 


last 





night... 


Continental Illinois’ night staff processed 


4,500 cash items 


If you’re particularly adroit at bridge (and 
discarded correctly), you might have played 
and made this seven hearts bid in about 
nine minutes. 


In the nine minutes you were pleasing your 
partner, we were pleasing our correspond- 
ent banks by processing over 4,500 cash 
items. Such speed and volume at the 
Continental Illinois means many of their 


checks mailed to us in the afternoon become 
available funds the following morning. 


This valuable service by our night staff has 
won the Continental Illinois hundreds of 
enthusiastic correspondents from coast-to- 
coast. If you would like to enjoy such im- 
portant advantages, too, call on us any- 
time—or we’ll be glad to discuss it with you 
in your office. 


and Trust Company of Chicago 
Lock Box H, Chicago 90 


Member Federal Deposit Insurance Corporation 
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INFLATION— 
A New Analysis 


All real inflation, says this veteran Washington observer, 
stems in some measure from a relatively excessive supply and 


use of money and credit. 


sound monetary policy in Washington. 


Eisenhower, is the foremost eco- 

nomic problem of the day. It is 
also very much of a political problem 
both in its causes and its conse- 
quences. It is a problem that has 
been bothering almost everyone, a- 
broad as well as here. No one seems 
to have come up as yet witha good 
formula for handling it. In Wash- 
ington and London the heads of gov- 
ernment have resorted to public ex- 
hortation, a laudable effort, which, 
however, has been ineffective since the 
days of King Canute. 


Present according to President 


There has been so much inflation 
and inflation talk—-in the past several 
years that many people have come to 
regard it as possessing a perpetual 
motion all its own, something to throw 
up one’s hands about and live with, 
like the Russian menace with which 
in fact it has a close identity through 
military budgets and foreign aid. 
Just as in the Hoover Administration 
you used to hear in Wall Street of 
America’s “‘new era,’ so nowadays 
you hear about the new depression- 
proof economy—-thanks not to eco- 
nomic laws, but to laws passed by the 
Congress--in which we have ‘“non- 
classic’ inflation or other novelties. 
Anyone who habitually saves news- 
paper cuttings on the subject in the 
course of the past few years has ac- 
cumulated enough puzzling and con- 
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fusing material to keep a student busy 
many a rainy day classifying and an- 
alyzing. 


Illustrative of the ‘‘new era”’ infla- 
tion school of thinking is the state- 
ment of U. S. Steel’s finance commit- 
tee chairman, Robert C. Tyson: “Our 
new kind of inflation appears to be 
cost inflation pushing prices up, 
rather than price inflation pulling up 
costs through competitive bidding for 


It can be and is being stopped by 


materials and manpower.” 

The AFL-CIO claims just the op- 
posite is the case. ‘‘During the post- 
World War II years,’’ it says, ‘“‘price 
increases have been piling up labor 
costs, not vice versa.”’ 

Which of the two is right? Perhaps 
we won’t know until we find out 
whether the chicken or the egg came 
first. Economists, politicians and 
just plain people can argue ad infini- 
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tum as to our present inflation’s causes 
and even as toa good definition of the 
word. 

Just what is inflation? The vener- 
able Bernard Baruch, who regards in- 
flation as our greatest domestic dan- 
ger, tells us, wagging a long finger: 
“Inflation means spending money for 
something unproductive or non-es- 
sential We are all guilty of not 
controlling inflation”-you, me, every- 
body.” 

By Baruch’s definition, is spending 
for armaments or foreign aid infla- 
tionary? Certainly Congress does 
not yet classify these as non-essential 
activities; but we cannot conclude 
that they are not inflationary. In 
fact we can hardly find any activity 
of the nation more inflationary than 
defense spending and giveaway pro- 
grams, -or it’takes"payrolls to produce 


the arms and the aid but no goods are 
offered on the domestic market to mop 
up those payrolls and payments left 
in the hands of the workers, business- 
men and others after income taxes. 
Certainly this is true whenever the 
budget is running a deficit that is 
financed by additions to the money 
supply. Inflation, we soon see, is a 
complicated and many-faceted thing. 

On one thing we can all agree: in- 
flation as the man in the street uses 
the term involves a depreciation of 
the money, a diminution of its buying 
power. Prolonged or rapidly rising 
prices are taken as a manifestation of 
inflation. In these days of managed 
and mismanaged currencies, a price 
rise may be brought about by the 
‘“‘printing press,’’ which means a de- 
liberate increase in the volume of 
banknotes or other money available 
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for use by the public greater than the 
supply of goods and services available 
for purchase therewith. Not only an 
increase in the volume of money, but 
in the rate of its use or turnover, i.e., 
velocity of circulation, may produce 
rising prices. 


Not all rising prices constitute in- 
flation. In fact, you may have in- 
flation without rising prices. In 
World War II when our money supply 
was soaring and we had price controls 
and rationing, we had a suppressed in- 
flation, which has been coming out 
since the war. Conceivably you 
could have inflation where the volume 
of money is static but the supply of 
goods and services for some reason 
diminishes, as in a primitive economy 
undergoing famine. 


Carries Seeds of Reaction 


Inflation is a price rise that reflects 
a general cheapening in the value of 
money vis-a-vis goods and services. 
Some economists think that there are 
two categories of inflation: good and 
bad. Prof. Sumner Slichter is one 
who seems to consider a little inflation 
a good thing. Most economists dis- 
agree with him on this. They think 
any cheapening of the money which 
we call inflation is a bad thing, not 
only for individuals dependent on 
fixed salaries, wages or incomes, but 
for the whole nation, since it carries 
the seeds‘of reaction. 


By the definition of one Washington 
monetary economist, “inflation is a 
functionless rise in price, one that does 
not increase production.’’ In other 
words, a price rise that induces a flow 
of raw materials and production is 
not inflationary and is good, he holds. 


Good or bad the whole world has 
been having price rises and diminution 
of the purchasing power of money for 
the past decade and longer. A large 
number of currencies were devalued 
in 1949, and others since then, to re- 
flect their depreciation on the inter- 
national markets. And since 1949, 
according to a German Government 
analysis, the monetary units of Nor- 
way, France, United Kingdom and 
Sweden have lost about 30% more of 
their purchasing power; that of Den- 
mark, about 26%; Italy, 22%; Canada 
and Netherlands, 16%; US, 12.4%. 
Money’s value still is shrinking. 

How do we measure inflation here? 


Every month when the Bureau of 
Labor Statistics shows consumer 
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on the air... CBS RADIO 
every Sunday evening 7:00-7:30 (E.D.S.T.) 


Yes, The HOME INSURANCE COMPANY 
—a leading protector of American homes and 
the homes of American business and industry— 
is pleased to bring into your home a long-time 


favorite of the airways, Jack Benny! 


And we would like to invite you to join the 


millions of listeners of the ever-popular Jack 
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Benny show. The time: every Sunday evening 
7:00-7:30 (E.D.S.T.) on the CBS Radio 


network. 


* THE HOME * 


Susi 2ONLCE C Company y 


FIRE e AUTOMOBILE e MARINE 


Home Office: 59 Maiden Lane, New York 8, N. Y. 


THE HOME INDEMNITY COMPANY 


Casualty Insurance + Fidelity and Surety Bonds 
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prices up another notch, wails emanate 
from politicians and the public be- 
comes apprehensive. From the 
standpoint of the money managers in 
Washington the political effects of 
rising consumer prices may be serious 
and hampering. But, as a basis for 
policy, wholesale prices are more 
significant; not all wholesale prices, 
but industrial wholesale prices. The 
cost-of-living index follows wholesale 
prices at a considerable interval. 

Bearing in mind the foregoing, in- 
cluding the relative experience of this 
and other countries, some economists 
hold that the inflation problem here 
has been greatly exaggerated. It is 
true, they say, that an increase in the 
consumer price index from 119.3 in 
April to 119.6 in May and 120.2 in 
June somehow makes a nice page-one 
headline. ‘But look at wholesale in- 
dustrial prices. The index of the 
BLS (1947-49 - 100) has gone up only 
from 122.2 in 1956 to 125.6 in mid- 
August 1957. From 1948 to 1957, 
about 8!% years, this index increased 
on the average only 2.6 points a year, 
“‘we are told.” 

For perspective it is suggested that 
we go back to 1939. Since then in- 
dustrial wholesale prices have risen by 
116%. In the same period, which was 
marked by a great expansion of our 
money supply, consumer prices have 
risen only about 100% from an index 
of 59.4 to 120.2. Since consumer 
prices include rents and services and 
reflect supported farm prices and other 
wholesale prices only in part, they do 
not keep up with wholesale price 
changes but follow after a consider- 
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able lag. Indeed, some controls af- 
fecting the consumer price index are 
still in process of being relaxed. A- 
mong the ‘sticky’? consumer items 
rents are conspicuous. Medical care 
and transportation are other items 
which lag. Compared with the 116% 
rise in the industrial wholesale prices 
since 1939, rent has gone up only 
79%, transportation 93% and medical 
care 90%. 

In other words, with consumer 
prices lagging but inevitably catching 
up with wholesale prices, we may ex- 
pect many more front page news 
stories about rises in the cost of living 
before the huge inflationary increases 
in the money supply injected into the 
economic system during World War 
II and Korea fully catch up with us. 
That money, representing the pro- 
duction of munitions of war, long 
since destroyed, ships now at the bot- 
tom of the sea, goods given away in 
the lend-lease, UNRRA, British Loan, 
Interim Aid, ERP and other such pro- 
grams and long since consumed by 
their recipients, tended to dampen in- 
flation abroad to the extent that it 
satisfied demand there without local 
generation of money in the countries 
concerned. By the same token it has 
transferred foreign inflation to our 
economy. 

Not only is curgent U. S. inflation 
a result of the factors just mentioned; 
to a certain extent it is also a result 
of the creation of money by the U. S. 
before World War II in an attempt to 
“‘reflate’’ from the depression. Thus, 
the bookkeeping transaction by which 
the Government raised the price of 


PENN’S WHITTLESEY 
Inflation: What's caused it? Who's to blame? 





gold by about 69% and created “out 
of thin air’’ a profit of some $2.8 billion 
in the revaluation of our gold stock, 
is contributing to our present infla- 
tion. Some of that gold was taken 
out of dead storage and monetized by 
the Eisenhower Administration to 
help it stay within the debt limit upon 
which Senator Harry F. Byrd so firm- 
ly insists as a deterrent to inflation. 
The $500 million of New Deal gold 
thus placed by Secretary of the 
Treasury George M. Humphrey at the 
bottom of the Federal Reserve Sy- 
tem’s inverted credit pyramid added 
fuel to the inflationary fire. 


A Dose of Orthodoxy 


Washington paid little attention to 
that incident. What has _ received 
prime attention in the capital since 
first the Eisenhower Administration 
injected a dose of orthodoxy into debt 
management in 1953 has been in- 
terest-rate policy. Last summer’s 
hearings of the Senate Finance Com- 
mittee has brought a great deal of 
pertinent information onto the book- 
shelves but as yet no changes that 
give promise of altering the inflation 
picture. Standing out’on the one 
hand is the Federal Reserve Board’s 
policy to hold down the money supply 
as much as possible without precipi- 
tating a business letdown; and on the 
other hand demands from Democratic 
Senators that money be made more 
plentiful and cheaper for borrowers. 
To do that, the Federal Reserve 
maintains, would be to blow the boom 
still bigger. But the Democrats say 
it would only encourage “healthy ex- 
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SENATE'S BYRD 


Inflation: How bad is it? What should be done now? 


pansion of the economy.” 


On Capitol Hill no one talks much 
about the wage-price spiral which you 
read about so much in bank letters. 
Even when asked about this by Sen. 
Byrd, Chairman William McC. Mar- 
tin resorted to circumlocution. The 
big question in the minds of many 
in Britain as well as here —is whether 
a nation committed to “full employ- 
ment” at all costs can avoid inflation, 
given the strength of organized labor 
and its insatiable demands. Sen. 
O’Mahoney’s committee has tried to 
take the public’s eye off that ball 
through its hearings on ‘‘administered 
prices’. The Senator seems to have 
discovered something that is as old as 
commerce. The aspect that here 
concerns us is this: does a seller create 
inflation by asking too high a price 
for his product? Does labor create 
inflation by getting more than an 
honest day’s pay? Has the law of de- 
mand and supply been repealed? 


A Gloomy Picture in Britain 


Britain’s economic problems are far 
different from ours, but the persistent 
process of inflation there year after 
vear is not without interest for us. 


In Britain organized labor is even 
stronger than here. The postwar 
Labor Government committed the 


country to a full-employment policy 
which the present Conservative gov- 
ernment has not dared to disown. 
Chancellor of the Exchequer Peter 
Thorneycroft recently warned that a 
nation paying itself more and more 
for doing no more work is doomed to 
inflation. Dr. Paul Einzig, London 
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economist, says Britain has a choice 
between runaway inflation and adop- 
tion of socialist policies to appease 
labor. No Government will really 
tackle disinflation. The British pic- 
ture is gloomy. 


We here face a perhaps milder but 
similar prospect of creeping price 
rises through the wage-price spiral. 
The United States Steel Corporation 
in connection with the Senate hear- 
ings has published some excellent 
analyses of the anatomy of this phe- 


nomenon. Labor’s propaganda, of 
course, does not admit industry’s 
thesis. ‘Steel prices soar far above 


labor costs,”’ the AFL-CIO headlines. 
Wages are just an excuse for price 
hikes, itsays. Walter Reuther, mean- 
while, with his proposal to the auto 
companies, maneuvers for publicity 
and political gain. 


But AFL-CIO researcher Peter 
Henle perhaps reveals how unions 
view inflation. He tells a Congress- 
ional sub-committee in a discussion of 
school aid, housing expansion, help 
for distressed areas and_ statutory 
minimum wage extension: ‘Certainly 
the present economic situation does 
not require that these programs be 
dismissed out of hand simply because 
they might have an ‘inflationary’ ef- 
fect. Rather each of them should be 
considered on its merits.” 


Since our space is limited we cannot 
touch on many pertinent aspects of 
the subject, such as the role of con- 
sumer credit, of Government-guaran- 
teed housing credit, of official stock- 
piling purchases, of public-debt man- 
agement, taxes, tax-cuts and the like. 


The widespread belief that we do 
live in a new era in which depressions 
‘annot again occur because of the 
many ‘‘tools’’ now in the hands of 
the authorities would merit examina- 
tion, both from the standpoint of the 
effectiveness of those tools when ap- 
plied by the ‘‘tmanagers’” as well as 
from the standpoint of their know- 
ledge of just when and how much to 
apply them. 

While on the one hand this school 
of thought holds that we need not 
seriously worry about deflation any 
more, quite different assurance comes 
from Prof. Charles R. Whittlesey of 
the University of Pennsylvania. Hav- 
ing studied our price records back to 
1800 he concludes that ‘‘the idea of in- 
flation as a continuing phenomenon 
is a delusion unsubstantiated by either 
history or logic.’ The historical ree- 
ord, Whittlesey reports, ‘‘completely 
refutes the view that higher wages 
make higher prices or inflation in- 
evitable.”’ 

Probably Professor Whittlesey 
would accept the observation that, 
over the short run, while the money 
supply remains expanded beyond 
previous economic requirements -as 
has been the case in the U. S. since 
World War II--higher wages do re- 
sult in higher prices, so long as the 
public has the cash or is provided the 
credit with which to pay them. It is 
only in the past year or so that hesit- 
ancy in automobile sales, declining 
demand for metals, the diminished 
pace for homebuilding and other evi- 
dences of maladjustment have _ re- 
vived a respect for long-run economic 
lessons. 
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It is informative to compare the 
growth in our money supply since 
1939 with changes in prices and pro- 
duction. For the latter we shall first 
use the gross national product ex- 
pressed in constant dollars, so as to 
eliminate the effects of price changes. 
During the years since 1939 our popu- 
lation has undergone a great expan- 
sion. We are a bigger country than 
we were 18 years ago, our production 
is correspondingly bigger and we need 
more money to finance our daily busi- 
ness. In the following figures we can 
get an idea of how the growth in the 
money supply compares with the 
needs of the nation as evidenced by 
production and why prices have gone 
up so much. For “money supply” 
we use the figures for ‘‘deposits ad- 
justed and currency” published in the 
Federal Reserve Bulletin. The GNP 
and price figures are based on data in 
Economic Indicators. 


@® From 1939 to mid-1957 the money 


supply increased by 247% 
@ GNP in constant dollars increased 
by only .112% 


It is therefore not hard to under- 
stand why wholesale prices of indust- 
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rial products (excluding farm products 
and foods) increased during the same 
years by 116%, while the lagging cost 
of living also increased by 102%. 


Velocity Up a Third 


Nowadays moreover, as every bank- 
er knows, the money supply is being 
used more intensively. Velocity of 
demand deposits is reflected in the 
annual rate of turnover of demand de- 
posits other than interbank and U. S. 
Government. A supply of money 
circulating at increased velocity is 
equivalent to an increased supply 
circulating at the former velocity. 
Not only has the supply of money in- 
creased by 247% since 1939; but velo- 
city, as reflected in Federal Reserve 
Bank of New York data for banks 
outside that city covering turnover 
of demand deposits, increased by 


about one-third between 1939 and 
mid-1957. With turnover at that 
rate the effective increase in the 


money supply may be put at one-third 
of the original total plus the above- 


mentioned 247% plus one-third of 
that, or a total increase of about 
362%. 


Offhand that figure would seem to 
suggest that our price level has a long 
way to go before it catches up with 
the liquidity created during the de- 
pression years, the forced liquidity of 
the World War II and Korean War 
periods and the postwar easy money 
policies. Economists warn however 
against jumping to that conclusion. 
The impetus of all that artificial ease 
of money, they state, has about spent 
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itself and if the authorities do not 
henceforth allow the money supply to 
grow more than justified by the 
further growth of production—tech- 
nically, “GNP _ velocity’’—the pro- 
cess of inflation should be stopped. 
What is very significant in compar- 
ing economic activity with the ex- 
panded money supply is gross na- 
tional product measured in current, 
rather than constant, dollars. Where- 
as, as noted above, in real terms (con- 
stant dollars) the GNP rose by 112% 
between 1939 and mid-1957, in terms 
of current dollars it rose by 355%. 


INTERNATIONAL 
a SHOE 
‘COMPANY 


St. Louis 


186TH 
CONSECUTIVE DIVIDEND 
Common Stock 


A quarterly dividend of 60¢ 
per share payable on October 
1, 1957 to stockholders of rec- 
ord at the close of business 
September 16, 1957, was de- 
clared by the Board of Directors. 

ANDREW W. JOHNSON 


Vice-President and Treasurer 


September 4, 1957 





BANKERS MONTHLY 
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“Why we felt our first 9 Mosler Drive-In 
Windows still weren’t enough...” 


* 


Elwood F. Kirkman, President of The Boardwalk National 
Bank, Atlantic City, checks the firm’s 10th Mosler Drive-In 
Window, recently installed at its Downtown Branch. 
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1."This is Number 10... or Number 18, counting our 8 
Mosler Walk-Up Windows. Why so many for 7 offices? 
It helps businéss, tremendously. Simple as that. We've 
found that people go out of their way to enjoy modern 
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fact that it’s low enough for the new model cars.” 


2."And our tellers like the extra large counter space, the me- 
chanical dependability of the deposit unit, the fact that it’s 
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voices sound natural, too. Our first few Mosler Drive-Ins 
made sucha hit we've just kept on adding more and more.” 
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None of these figures are exact to the 
last decimal, being only the best esti- 
mates available; but it is readily ap- 
parent that the de facto increase in the 
money supply including velocity of 
circulation of 362% is pretty closely 
matched by the 355° increase in the 
current value of GNP. 

The 362° increase in the money 
supply established an environment of 
ease within which ¢full-employment 
goals, industry-wide wage “‘packages’’, 
escalator arrangements, fringe bene- 
fits, and all the rest could be pursued 





by big labor with vigor and granted 
by big business without too much 
struggle. That this has given us the 
now familiar wage-price spiral, with 
sympathetic matching throughout the 
economy, needs no demonstration 
here. Whether labor should have a 
pay increase whenever stockholder- 
financed labor-saving machinery 
brings about increased productivity 
we need not examine here. That 
labor costs have risen faster than 
productivity has been made abund- 


antly clear. Labor is concerned to 
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increase its share of the national pie; 
but it seems unconcerned whether the 
increase is at the expense of stock- 
holders or, through higher product 
prices, at the expense of the general 
public. 

For businessmen to try to shift the 
added costs to their customers is 
natural enough. When the money 
supply is swollen as it has been for 
many years, the shift to the consumer 
is relatively easy to accomplish. As 
money becomes tighter, the process of 
shifting the increase in labor’s share to 
the customers of industry tends to be 
slowed to a stop. 


Pressures Will Continue 


With interest rates higher than they 
have been for a quarter century, loan 
money scarce, velocity of circulation 
high, and the ABA issuing a caution 
to bankers with reference to consumer 
credit, the public may not need Presi- 
dent Eisenhower’s advice to “buy 
selectively and carefully.’’ With the 
growth of the money supply held 
closely to the rate of economic expan- 
sion industry may be under increasing 
customer pressure to resist unreason- 
able labor demands. Over the longer 
run, however, labor’s demands, the 
political commitments to labor under 
the Employment Act of 1946, the 
numerous other pressure groups al- 
ways seeking subsidy and tax cuts, 
military and ‘‘defense support”’ spend- 
ing, and periodic budgetary deficits 
such as we have experienced in the 
past will surely exert strong pressures 
in the future. 

How we meet these pressures will 
determine whether in the long run we 
shall have, as so many foreign coun- 
tries have had, an ever depreciating 
currency. At the moment, the Fed- 
eral Reserve Board chairman tells us, 
inflation still dominates the prospect, 
but the upward price movement has 
become more selective. The latter 
fact is highly significant. It reveals 
that our money supply is not inex- 
haustible, that businessmen and others 
are commencing once more to “think 
twice’ before spending or borrowing 
to spend. Higher interest rates re- 
flect an end to the long period of ab- 
normally cheap money. Inflation can 
be and is being stopped by sound 
monetary policy in Washington. 
Whether it stays stopped depends up- 
on what happens to policy in the cap- 
ital, not only during this administra- 
tion, but during succeeding admini- 
strations, as well. 
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Investment Survey 


Governments ¢ Municipals « Corporates 


By William B. Hummer 





Stability keynotes autumn bond market behavior. Sharply higher yields 
have checked this year’s dizzying decline. Prices are expected to hold the 
line in the immediate future. But they do not appear likely to run a touchdown 
or even pick up many yards. 

Important underlying forces still check higher prices for Governments, 
may press quotations lower this winter: sustained heavy capital borrowing by 
municipalities and corporations, brisk demand for bank credit (although it’s 
rising at a slower pace this year), failure of real savings to increase. 

Federal Reserve credit. policymakers reject prophecies of an impending 
business recession. No early change in the program of studied restraint 
should come about. Despite stock market troubles and signs of a 1958 
leveling off in the long capital spending boom by business, the economy is 
considered strong. There is no intention of putting a healthy man on the 
operating table. A minor adjustment in the wake of restrictive policy will 
not mean a big policy shift. 

At war with the consumer price index, which has risen for twelve months 
consecutively, the Fed's open market committee has been maintaining constant 
pressure. Net borrowed reserves of reporting banks have been averaging well 
over $400 million since mid-summer; consequently, short-term rates have 
remained firm with the bill rate consistently at 3.5 per cent or higher. 


The yield curve on Treasuries remains very flat; this was pointed up 
by the Treasury’s success in selling a 12-year bond (first long-term financing 
Since 1955), five-year note cashable in 30 months and ten-month certificate, 
Despite excellent reception of the new issue, many professionals criticized 
the Treasury for requiring only a 2 per cent deposit. This encouraged free 
riding, heavily padded subscriptions, seriously affected distribution of the 
notes and bonds. 

Next task for the Treasury is refunding $10.0 billion certificates 
maturing December 1. These were issued in the July refunding. If year-end 
conditions are not too characteristically tight, a_three-way offering similar 
to last month's rollover may be attempted. In the first half of next year, 
new Debt Managers Anderson and Baird must refund about $23.5 billion of debt. 


The Treasury may consider it a bit early for Halloween scares, but the 
national debt has moved to within about $500 million of its $275 billion 
ceiling. The FNMA or some other agency whose loans do not come under the 
ceiling may borrow on behalf of the Treasury. Other devices to escape 
topping the limit would be monetization of $500 million of remaining gold, 
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adding slightly to weekly bill offerings, letting cash run well below its 
average level. 


More and more investors are taking note of the federal agency issues: 
Federal Intermediate Credit Bank debentures, Federal Home Loan Bank notes, 
Federal Land Bank bonds, Banks for Cooperatives debentures and FNMA issues. 
Since these are not fully guaranteed by the Treasury they yield from 0.25 to 
0.75 per cent more than short-term Treasuries of comparable maturities. 

They have enjoyed a broadening market in recent years, merit in the words of 
one Treasury official "considerably more attention by institutional investors". 










Firmness and better market tone have characterized municipals this fall. 
Prices have edged ahead since their mid-August 22-year low. Dealers call 
the stock market decline an important factor as smaller investors switch from 
stocks into short-term tax exempts; more recently, there have been renewed 
signs of more aggressive institutional buying. 

No significant upturn in prices appears possible; the calendar already 
is very heavy and any real improvement would immediately unleash a volume of 




































offerings which have been deferred. Tremendous public works financing in 
1958 is now expected to shatter this year's record. 

Among typically priced recent AA issues that met an excellent reception 
were $10 million Oakland, Cal., schools of 1958-1982 yielding 2:50 to 3.50 per 
cent and $5 million Colorado Springs revenues of 1958-79/72 also yielding 2.50- 
3.50. Topping the calendar are $65 million Massachusetts, $10 million San Diego 
schools, $85 million Californias, $15 million Maryland roads, $6.3 million 
Pittsburghs, $5.5 million Milwaukee schools and $2.2 million Springfield, 

Ill., general obligations. While many dealers welcome a burst of activity 
in the current thriving market, these and other offerings will provide a 
good test to prove whether the leveling off in tax exempts is genuine. 


Liberalized yields on new offerings also have breathed new life into 
the corporate market. Another factor investors are considering: recent 
reports of a possible slight decline in capital spending by corporations 
suggest that the volume of corporate financing itself may top off next year. 

A striking variety of AAA obligations has filled shelves of dealers in 
the past month; Philadelphia Electrics, protected from call for five years, 
were priced to yield 4.62 per cent; New Jersey Bell Telephones 4.75, Consumers 
Power 4.71, Duke Power 4.74 and Southwestern Bell Telephones 4.70 per cent. 

Most new issues have enjoyed a good reception and unsold portions of 
many issues have gradually moved as dealers "sit it out". Issues which have 
not sold out promptly, such as those above, generally have been top quality 
obligations yielding less than the 5 per cent sought by sellers of stocks. 
While the corporate market's tone has improved remarkably since summer, 
general credit conditions as well as the heavy calendar for the remainder of 
the year should prevent any upsurge of prices. 

Important scheduled marketings include: $25 million Dayton Power 
30-year first mortgage bonds; $60 million Olin Mathieson convertible debentures; 
$60 million Consolidated Edison first and refundings due 1987; $250 million 
American Tel and Tel debentures; $40 million Michigan Bell Telephone debentures. 
As can be seen, utilities continue to comprise by far the greatest volume of 
new financings, as has been increasingly the case this year. 
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Nationwide helps you use it 
to increase Loan Volume! 


You’ll find Nationwide’s Credit Life insurance is which offers you the services of expert group 

the low-cost way to encourage new loan applica- representatives on a local basis. For full details 

tions. This popular coverage helps you to: on Credit Life, fill in the coupon below. No obli- 
gation, of course. 
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Credit Life plan. No physical examination, no age 7 NATIONWIDE Group Sales Department 5 
limit restrictions. 5 246 North High Street, Columbus 16, Ohio & 
& Tell me more about your Credit Life Insurance § 

BUILD GOOD-WILL~— by settling claims g @ 
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ceeding against a deceased’s NAME OF BAN‘ & 
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the unpaid loan. * 
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THE NEW BURROUGHS SENSITRONIC... 
THE MOST COMPLETE ELECTRONIC BANK BOOKKEEPING MACHINE! 


It’s new and it’s news! From Burroughs electronics: banking’s most complete 
electronic bookkeeping machine. The most complete functionally, too . . . and the 
most fully automatic, most versatile and most compact. Get the detailed story on 
the unmatched speed, efficiency and cost savings that this advanced 
new electronic taskmaster can bring to your operations. Call our 


nearest branch office. Burroughs Division, Burroughs Corporation, Burroughs 


Detroit 32, Michigan. 


Burroughs and Sensitronic are 'TM’s, 
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ITS THE NEW BURROUGHS SENSITRONIC 
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ABA Convention Digest 


Some of the best current 
thinking on the economy and 
inflation and on change and 
progress in banking is con- 
tained in the addresses made 
before the 83rd annual con- 
vention of the American Bank- 
ers Association in Atlantic City 
last month. Following are key 
excerpts from those addresses. 


Five Developments 


Erle Cocke, outgoing president of 
ABA, former vice chairman of the board 
and chairman of the executive com- 
mittee of The Fulton National Bank of 
Atlanta, and now a director of the 
Federal Deposit Insurance Corp.: 


| WOULD like to present my observa- 
tions on a few of the major develop- 
ments in banking which hold real 
promise for the future, or which em- 
body a challenge that will put us to 
the test. 

First, there is the area of functional 
competition with other institutions. 
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Economic growth will mean a larger 
financial system, but the environment 
is likely to be one in which most of the 
time the demand for funds will con- 
tinue to press hard against the supply 
of savings. There will be keen com- 
petition to obtain those savings and 
to put them to work in loans and in- 
vestments. 


Second, there is the area of operat- 
ing efficiency. We must progress in 
the adaptation of modern technology 
to bank operations. Electronics hold 
particular promise in this respect. In 
the years ahead, the pressure of a 
high volume of activity will tax the 
existing facilities of the bank clearing 
mechanism; and like other industries 
that have tapped the wonders of mod- 
ern science and technology, we shall 
have to be prepared to adapt our own 
operations to changing conditions. 

Third, there is the matter of gov- 
ernmental relations. During this 
past year, good progress has been 
made toward the enactment of a re- 
vised financial code which will mod- 
ernize banking laws. There were 
also extensive hearings on monetary 
and fiscal matters, in which banking 
and monetary control occupied a 


central point of discussion. These 
were good examples of how important 
are banking’s relations with govern- 
ment. 


Over the years ahead, banks and 
bankers will have to continue to de- 
velop in legislative halls a_ better 
understanding of their functions and 
responsibilities. We must always be 
alert to the dangers that might tend 
to undermine the vitality and inde- 
pendence of the existing chartered 
banking systems. We can expect a 
continued drive for government loan 
credit in sheltered markets, strong 
efforts of certain other financial in- 
stitutions to gain competitive advan- 
tage by using the influence of mass 
appeal, and increasing resistance to 
stabilizing policies on the part of 
groups who falsely believe they are 
benefited by creeping inflation. 
Banking shall have to make its posi- 
tion and record clear. We must carry 
forward the message of fiscal sanity 
and monetary stability in the interest 
of the welfare of all the people. 

Fourth, there is the matter of pub- 
lic relations. As individual banks 
and as an association, we are hard at 
work at this job of telling our story to 
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Few men in American history command 
such special respect as Robert E. Lee. Bril- 
liant soldier, devoted statesman, dedicated 
educator and able correspondent, he demon- 
strated his character and courage, intelligence 
and insight time and time again. Lee was 
noted for his keen grasp of the possibilities 
of a situation, and his deep capacity for under- 
standing the nature of the people with whom 
he dealt. 

Today, Chemical Corn Exchange Bank 
combines unique qualities which distinguish 
its reputation as a correspondent bank. Gen- 
uine interest in your problem and exerting 
the extra bit of effort needed to provide the 
best possible solution are synonymous with 
Chemical Corn Exchange Bank’s correspond- 
ent service. Whether you require credit in- 
formation, prompt handling of collections, 
assistance in lending situations or overseas 
trade problems, Chemical’s experience and 
long-established connections will provide the 
effective help you need. It is the combina- 
tion of these qualities as well as Chemical’s 
complete facilities, which enable the bank to 
promptly meet any unusual requests. 

For outstanding correspondent service, 
you will find an affiliation with Chemical 
a decided advantage for your bank. 
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CHECK IMPRINTER 
Distributed by leading bank lithographers 


The modern, visible process. Requires no skill. 
With a few minutes practise, any clerk can 
operate the Franklin and imprint bound fillers, 
with end stubs or no stubs. Complete imprint- 
ing operation of a check book in less than 2 
minutes. Easier-to-read signatures make for 
faster sorting. It is dry printing, sharp, clear. 
Compact and sturdy, it performs with un- 
ending precision. Write for literature. 


FRANKLIN MFG. CORP 
Norwood, Massachusetts 
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the public. The American Bankers 
Association program has been greatly 
expanded. But the finest techniques 
and broadest media will prove of little 
value if the bank customer does not 
receive fair and proper treatment. 


Finally, there is the challenge of 
management. We shall have to con- 
tinue to explore ways of bringing to 
banking the caliber and type of man- 
agement that modern scientific busi- 
ness methods demand. We = shall 
have to place more emphasis on tech- 
nicians if we are to become increasing- 
ly mechanized. We shall have to 
give more attention to salesmanship 
and market analysis if we are to tap 
growing areas and segments of a rising 
population. And in many other ways, 
we shall be required to blend the 
human equation of management and 
personnel with the physical equation 
of facilities and machines. 


Defense Spending 


Frank Pace, Jr., president of General 
Dynamics Corp., and a former Secre- 
tary of the Army and former Director 
of the Budget: 


THERE is a secondary strength in our 
defense system less obvious than 

military striking power or counter- 
striking power, but of continuing 
value to our survival. I refer to the 
civilian impact of military defense 
spending and its function as an eco- 
nomic growth stimulant in our society. 

Any massive monetary injection in- 
to our nation’s over-all economic func- 
tion would have an appreciable im- 
pact on the gross national product. 
Quite obviously on economic grounds 
alone, spending for roads, schools, 
etc., would make a more valuable 
contribution tothe gross national prod- 
uct. However, since defense spend- 
ing is a part of our national program 
of survival, the real point at issue, I 
think, is not whether massive injec- 
tions of defense dollars may currently 
stimulate economic growth (as any 
large sum might do) but whether or 
not the quality or character or nature 
of defense spending, as distinguished 
from its volume, results in the acces- 
sion to our society of economic, 
scientific, and cultural benefits of en- 
during and nonmilitary value. 

On balance the answer is strongly in 
the affirmative, and in two categories: 
first, in the enduring benefits accruing 
from conservation of human resources 


and their development——the planned 































From the President 


President Dwight D. Eisenhower 
sent the following message to At- 
lantic City: 


“To the members of the Ameri- 
can Bankers Association assembled 
in their 83rd Annual Convention, | 
send greetings. 


“Our national prosperity has 
brought many material blessings 
and some problems. The demand 
for funds to finance expansion in 
all parts of the country has exerted 
strong upward pressure on prices. 
But with your assistance in helping 
our citizens understand the impor- 
tance of sound money and the 
need for strong credit policies, we 
are meeting the challenge of in- 
flation. 


Your government will continue 
to benefit from your advice and 
cooperation in support of a 
healthy, growing economy.” 





increase and preservation of national 
manpower and man-skills; second, in 
the enduring benefits accruing from 
the immense range of present national 


programs of scientific research 
technological development. 


and 


What does need explanation, the 
fullest explanation and the widest 
publicity, is the fact that the tremend- 
ous scientific and technological ad- 
vances brought to fruition by our de- 
fense spending——nuclear fission and 
fusion, astronautics, new aerodynamic 
and hydrodynamic forms, electronic 
computation, communication and au- 
tomation--have already spilled into 
industrial, commercial, and consumer 
fields, and will continue to do so with 
increasing effect. It is these by-prod- 
ucts of the defense effort, of our de- 
fense spending, which are now adding 
immeasurably to our capacity to de- 
velop new resources, to create new 
technologies, new industries, new 
products, new employment and _ulti- 
mately new standards of living, new 
standards of health, new kinds of 
wealth, not only for ourselves but 
for the hungry, economically under- 
developed nations of Asia, Africa, the 
Middle East, and Latin America. 
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NCR PAPER DOES IT!...produces cleaner, clearer copies 


Financial institutions everywhere are 
discovering the advantages of using 
new NCR Paper, recently developed 
by the research laboratories of the 
National Cash Register Company. De- 
posit slips made of this amazing new 
paper provide cleaner, clearer dupli- 
cates without using carbon paper or 
even any carbonization. 

NCR Paper provides extra protec- 
tion for you. Since no carbon need be 
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inserted, you can be positive that all 
necessary information will appear on 
all copies. And with NCR Paper, 
duplicates cannot be altered without 
detection. 

Non-smearing NCR Paper elimi- 
nates smudging of copies and is easy 
to handle because it requires no flimsy 
carbon inserts. The ordinary ball-point 
pen makes copies that are clear and 
easy to read. 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 
989 OFFICES IN 94 COUNTRIES 
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LOOK 
TO ABBOTT 


FOR COMPLETE 
BANKING EQUIPMENT 


CALENDARS 
AND DESK SETS 





A completely new line of decorator 
designed perpetual calendars and 
desk sets in satin finished brass or 
chrome, single and double faced 
calendars with or without pens. 
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SIGNS 


Illuminated signs, beau- 
tifully hand-etched in 
plate glass. Standard 
engraved floor and 
counter signs. Name 
plates of all types. 


COIN COUNTING MACHINES 
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ABBOTT MODEL 49 


The world famous line of Abbott 
coin counting and sorting ma- 
chines in hand operated and heavy 
duty electric models. 


Also: Abbott quality coin wrappers, coin 
ond currency trays, efc., etc. 


WRITE FOR COMPLETE CATALOG 


ABBOTT COIN COUNTER CO. 


143rd-144th STREETS & WALES AVE. 
NEW YORK 54, N. Y., U.S.A. 
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Inflation in the U. S. 


Roger M. Blough, chairman of United 
States Steel Corp.: 


jF—as I am forced by the facts to 
conclude—a primary source of our 
present-day inflation is to be found in 
the fact that wages have been forced 
up far more rapidly than productivity, 
this does not mean that organized 
labor is a public enemy, or that the 
leaders of labor cannot be expected to 
act with an understanding responsi- 
bility and with regard to a proper 
balance between what labor contrib- 
utes to production and what it takes 
out. 

The question simply is: What can 
labor and business and all of the rest 
of the American people, in their col- 
lective wisdom and their individual 
activities, do about it? And the mere 
statement of the problem itself seems 
to suggest two possible approaches in 
addition to those money and credit 
policies which have lately received so 
much attention: 

The first--and most desirable ap- 
proach—-would be to increase pro- 
ductivity to the greatest possible de- 
gree in order that the inflationary 
gap between the too-rapid rise in 
wages and the laggard improvement 
in productivity may be narrowed or 
eliminated. ” 

The second, and most difficult ap- 
proach, would be to avoid future wage 
increases to levels not clearly support- 
able by rising productivity. And 
presumably the final and only prac- 
tical answer will be found in a com- 
bination of these two approaches. 


Now a national effort to increase 
productivity is a task that will com- 
mand the most diligent and _ intelli- 
gent efforts of all of us labor, man- 
agement, bankers and Government. 
That labor, if it approaches the prob- 
lem with real enthusiasm, can 
through its own, on-the-job efforts 
still contribute greatly to improved 
productivity, I do not doubt; but the 
greatest part of the task will neces- 
sarily fall upon management, for it 
largely depends upon the willingness 
and the financial ability of industrial 
enterprise to risk vast sums of money 
on the development and installation 
of better and more efficient tools of 
production. 


But if these large capital sums are 
to be gathered and spent without, in 
themselves, contributing to the forces 
of inflation, the total supply of sav- 


ings in this country must be expanded 


considerably. And here, I think, is 
where Congress can wisely and fruit- 
fully serve the welfare of all by acting 
to encourage saving on the part of 
our people, and by acting to protect 
and enlarge the incentive to invest 
these savings in productive enter- 
prise. 


Inflation in Britain 


Peter Thorneycroft, Chancellor of the 
Exchequer of the United Kingdom: 


OuR problems therefore arise not so 

much as a trader but as a banker 
and overseas investor. Our difficul- 
ties are much more on capital than on 
current account. To meet these diffi- 
culties we need to build up both con- 
fidence in sterling and the size of our 
gold and dollar reserves. We are re- 
solved to expand the already sub- 
stantial surplus on current external 
account. For this purpose, as well 
as for that of confidence, we need to 
take the necessary measures at home 
to deal with inflation. 

When one is witnessing a wage-price 
spiral, it is always difficult and con- 
troversial to say what is the cause of 
what. Nevertheless, it remains true 
that money, particularly new money, 
if it is not the cause, is certainly the 
necessary food of any inflation. I be- 
lieve profoundly that it is the duty of 
government to make plain that it will 
not be a party to underwriting these 
inflationary forces. Whether it is 
what you call a “‘demand-pull” or a 
“‘cost-push”’ inflation, we must be de- 
termined not to provide the extra 
money which alone will sustain it. I 
therefore announced 4 forms of action. 

First, a strict limit to be placed on 
government current expenditure. 
Second, investment under the con- 
trol of government, in Britain be- 
tween one-third and one-half of all 
fixed investment, to be held for the 
next two years within the levels 
reached this year. Third, the hold- 
ing of bank advances for the next 
twelve months at the average level of 
the past twelve months. Fourth, an 
increase of the Bank rate, which cor- 
responds to your re-discount rate, 
from 5 per cent to 7 per cent. The 
combination of these measures is to 
make money more expensive and more 
difficult to get. It will not bring our 
development to astandstill. It means 
simply that we have been traveling at 
50 m. p. h., and we do not propose to 


(Continued on page 42) 
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Nearly 100 First Western 
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Whether your customers 


drive-up... 


With Diebold Drive-Up Windows, customers en- 


















joy the ultimate in friendly, helpful, personalized 
banking service. They bank quickly and easily... 
without parking problems. A two-way Hi-Fi com- 
munications system provides more privacy than 
normally possible in a busy lobby. In addition, the 
weather-tight deal drawer . . . which stops instantly 
and automatically at the slightest resistance . . . can 
be extended beyond the curb line to accommodate 
curb-shy drivers. Teller can retract drawer from 
any extended position. 


> Diebold offers two 
magnificent new windows 


for Zanting on the Gol 
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or Walk-up... 


When customers use Diebold Walk-Up Windows, 
they can talk to tellers as easily and privately as in 
the lobby . . . thanks to a two-way Hi-Fi communi- 
cations system. For simplified “‘sidewalk” banking, 
they find all forms and pens at their fingertips on a 
brightly lighted king-size writing shelf. Weather 
protection is provided by a full width canopy. 
Interior of deal drawer is visible to customer 
and teller at all times. And, for teller’s conven- 
ience, the writing shelf is opened and closed from 
inside the window. 


These two NEW Diebold Windows offer you twelve 
exclusive features. Investigate Diebold before you 
buy! Mail this convenient coupon . . . today. 


Manufacturers of the world’s 
finest banking equipment 
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accelerate to 60 m.p.h. while we are 
going round this corner. I believe 
that to be a prudent decision. The 
crucial point, however, in a policy of 
this character is to ensure that if peo- 
ple seek to take more out of the econ- 
omy than is in fact put in, the resul- 
tant strain should not be placed upon 
the value of the currency, but upon 
the levels of industrial activity. The 
consequences may be painful, but 
they are much preferable to a decline 
in the value of the pound. 


Bank Earnings & Reserves 


Sam M. Fleming, outgoing president of 
the National Bank Division of ABA, and 
president of Third National Bank in 
Nashville: 


JN these days, we hear much about 
the evils of high interest rates, and 
allegations are often made that they 
benefit only the bankers. We have 
become accustomed to unjustified 
criticism, but too often the public is 
misled by accusations which have no 
basis of fact. All too few people 
understand the workings of interest 
rates, which, of course, are determin- 
ed in the market place through the 
law of supply and demand and not by 
banks or bankers. As a matter of 
fact, bank earnings actually are not 
large and are much smaller than most 
other types of businesses. The an- 
nual report of the F. D. I. C. for 
1956 reveals that the aggregate net 
earnings of the 14,000-odd insured 
banks in the United States were only 
$1.216 billion or 7.82 per cent on total 
capitalfaccounts. Dividends paid to 
stockholders of the entire banking 
system for the year 1956 aggregated 
. only $617 million. This is a rather 
modest showing when compared with 
manufacturing companies, which, on 
the average, earned 12.3 per cent on 
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capital in 1956. 

The cold facts are that bank salar- 
ies, general expenses of operation, and 
interest paid on savings accounts 
have just about kept pace with in- 
creased revenues from higher interest 
rates and larger loan totals. In fact, 
the modest earnings of banks in times 
of unusual prosperity, accompanied 
by steadily increasing loan totals, 
point up the need for the taxing au- 
thorities to adopt a more realistic at- 
titude towards valuation reserves on 
loans. Bank stockholders can never 
benefit from such reserves, which, of 
course, can be used only as a protec- 
tion against loan losses that always 
have occured in the periods of depres- 
sion to which our economy has been 
subjected so many times in the past. 


Furthermore, larger loan reserves in 
periods of even mild readjustment 
would provide an important cushion 
to give reassurance to bank manage- 
ment in their efforts to work out of 
frozen and troublesome loan situa- 
tions. Also, they would provide better 
protection so often needed in making 
term and risk loans to those businesses 
which have comparatively small net 
worth and working capital. It is 
hoped, in the public interest, that the 
efforts of the American Bankers As- 
sociation, the Reserve City Bankers 
Association, and our supervisory au- 
thorities will be successful in obtain- 
ing a more realistic and adequate bad 
debt reserve formula which is not 
geared to give preference to those in- 
stitutions which suffered the greatest 
losses during the depression years. 


Financial Institutions Act 


Ray M. Gidney, Comptroller of the 
Currency: 


BANKING legislation is a very impor- 
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tant subject at this time. When we 
were together in Los Angeles last Octo- 
ber, I reported on the prospects for a 
general review of the federal laws 
governing financial institutions. The 
course of this legislation through the 
United States Senate, under the guid- 
ance of Senator A. Willis Robertson, 
was truly encouraging and resulted in 
the passage by the Senate of “The 
Financial Institutions Act of 1957” on 
March 21. The Bill as passed by the 
Senate was introduced in the House of 
Representatives by Congressman Paul 
Brown of Georgia, with only one 
change having to do with branches of 
federal savings and loan associations. 

We consider it an excellent Bill, 
which will simplify and improve the 
laws under which you operate. As 
banking experience accumulates, and 
standards of bank management are 


advanced, we should seek to have 
banking laws advance to take ac- 
count of banking progress. This 


should not mean liberalization to the 
point of laxity; but it should mean 
broadening of the provisions of the 
laws and their adaptation to condi- 
tions of the present and of the future, 
combined with the elimination of un- 
necessary or obsolete provisions which 
are unduly restrictive. This the new 
law, if enacted, will accomplish to a 
very helpful extent. 

As you know, the House Banking 
and Currency Committee held hear- 
ings during the last part of the session 
over a total of 19 days. We under- 
stand that hearings will be resumed 
when Congress convenes in January, 
1958. 

We continue our support of the pro- 
vision, introduced at the instance of 
the American Bankers Association, 
which would eliminate the mandatory 
requirement for cumulative voting in 
the election of directors of national 
banks. 


On the proposed amendment to the 
Federal Deposit Insurance Act which 
is included in section 23 of Title III of 
the proposed law relative to bank 
mergers, the three federal supervisory 
agencies have continued in firm sup- 
port of the principle of keeping au- 
thority over bank mergers in the 
supervisory agencies. 


Consumer Credit & Thrift 


Malcolm Bryan, president of the Federal 
Reserve Bank of Atlanta: 


LET me be clear, I am not denounc- 
ing credit in general nor consumer 
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credit in particular. What is bother- 
ing me is the fact that we as a people 
seem to get swept away with our en- 
thusiasms and insist on embracing the 
excesses of our virtues. What is 
bothering me, and becoming increas- 
ingly distasteful, is the thick frosting 
of nonsense that overlays so much of 
our expenditure. 

It seems to me that it would now be 
useful for us all to reihtroduce into the 
language certain phrases that are a 
first approximate test of expenditure: 
“Can Laffordit? DolIneedit? Isit 
productive? Is it wasteful? Does it 
contribute to solvency or endanger it? 
Have I earned the right to this lux- 
ury, or must I impatiently possess it 
by borrowing the savings of others?” 
Such questions and many others are 
not the end-all or be-all of economic 
wisdom; but perhaps they contributed 
something to the language that might 
be usefully retrieved. 

Historically, the banker in America 
has been the great protagonist of 
thrift. It is a role in our society that 
in the last couple of decades he has all 
but abdicated. A few oldtimers have 
stayed with their role. Latterly, al- 
most day before yesterday, a few 
bankers have rather self-consciously 
reassumed their classic posture. Per- 
haps you will not mind my saying 
that bankers could perform a real 
service to the American people if they 
now took up again their historical 
role and more generally and forcefully 
reassured the American people that 
thrift is at least not shameful. 


State Banks 


_ Archie K. Davis, outgoing president of 
the State Bank Division of ABA, and 





chairman of Wachovia Bank & Trust Co.: 


TATE-SUPERVISED banks can derive 

considerable satisfaction from the 
relative progress and increased stabil- 
ity achieved in 1956, as indicated in 
the annual statistical study prepared 
by our State Bank Research Commit- 
tee. Their capital position was $596 
million stronger than a year ago. At 
the year-end such institutions num- 
bered 9,448, of which 8,921 were com- 
mercial banks (including loan and 
trust companies, stock savings banks, 
private banks, industrial banks, and 
cash depositories) and 527 
tual savings banks. 

Total assets of state-supervised 
banks in the United States and the 
District of Columbia reached a new 
high plateau of $133.7 billion, a $4.9 
billion increase over December 31, 
1955, or 3.8 per cent. While total 
loans and discounts continued their 
upward climb to a record volume of 
$62.3 billion, the increase of $5.3 
billion over comparable 1955 year-end 
figures was only half that experienced 
in the previous year when the gain 
was $10.8 billion. The deposit rise 
of $8.3 billion and the liquidation of 
$1.5 billion in United States Govern- 
ment securities provided the funds for 
the increased investment in loans. 


were mu- 


Sound Money 


A. Willis Robertson, U.S. Senator from 
Virginia: 

E now have a 48-cent dollar and the 

highest volume in history in circu- 
lation, but the price of farm products 
is still depressed. On the other hand, 
the cost of living is at an all-time 
high. For 11 consecutive months 
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that index has advanced. By some 


that is called creeping inflation. Some 
claim it an indication of the fact we do 
not have a stable dollar. With re- 
spect to current prices, my conclusion 
is that the effect of currency expan- 
sion on prices since we left the gold 
standard in 1933 has been a relatively 
minor one. In managing the supply 
of paper money, the Federal Reserve 
Board has done a good job. 


I would list as major factors in the 
current price inflation the following: 


1. Deficit financing and especially 
the sale of Government Bonds to com- 
mercial banks. 


2. Unprecedented peacetime spend- 
ing by all government agencies 
tional, state, and local. 


na- 


3. Unprecedented credit expansion, 
including the government’s program 
of underwriting mortgages. 

4. Monopolistic price controls in 
which big business and big labor 
unions have been silent partners. 


In view of the fact that the leading 
economists of the nation have signally 
failed to chart the course of the pres- 
ent boom, I frankly don’t attach too 
much importance to their present 
guesses. 

It is vital, of course, that the up- 
ward pressure on prices be checked. 
To that end, I suggest the following 
program: 

1. Maintain the independence of 
the Federal Reserve Board. In the 
management of currency it may make 
some mistakes, but it will be as free of 
partisan politics as we can hope to get. 

2. Urge industry and labor to unite 
on a price stablilization program. 

3. Encourage savings as asource of 
new expansion money. 

4. Cut federal spending by 
billion and taxes by $8 billion. 


$10 


Savings & Mortgage 


Daniel W. Hogan, Jr., outgoing presi- 
dent of the Savings and Mortgage Divi- 
sion of ABA, and president of City Na- 
tional Bank & Trust Co. of Oklahoma 
City: 
JHE fact is that, as far as savings are 
concerned, banks already have 
chalked up a healthy $4.4 billion gain 
during the first half of 1957, while 
savings and loan associations were a 
poor “‘also-ran,’’ with an increase of 
only $2.6 billion-—just about half as 
much. Commercial banks _ really 
rang the bell for savings during the 6- 
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Make Marine Financing 


A PACKAGE DEAL! 





THE MARINE DEALER has two financial 


problems which you can help him solve, to 


your own advantage. One is the financing of 


his inve ntory ae the other is the init ing 
of his sales. The two go hand in hand. 


As most manufacturers sell for cash, the 
dealer must be a substantial borrower for in- 
ventory at ceriain seasons. As he liquidates 
this inventory, he must have a means of making 
time-payment arrangements for his customers. 
What the dealer needs is a package deal from 


his bank that will provide for the financing of 


both inventory and sales. 


Boat and engine financing is highly desirable 


business for de bank. It shows a much better 
October 15, 1957 


record of performance than the financing of 
automobiles and most other time-payment 
purchases. It is well worth your while to 
work out a package deal for marine dealers 
in your vic inity. 
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engine sales. If you wish to have the name of your 
bank included, please advise us. 
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month period, with a resounding gain, 
almost as big as the entire gain for 
1955 and 1956. 

Savings and mortgage are insepar- 
able twins! This is no new twist, be- 
cause it does take savings dollars to 
make mortgage loans. To turn the 
tables, it’s been proved time after time 
that the bank that goes after the 
mortgage business in a big way is the 
bank that rakes in the lion’s share of 
savings deposits too. Another little 
known fact is that during the last 10 
years, almost the entire increase in 
bank savings deposits has gone into 
mortgage loans. 


The mortgage business is big busi- 
ness, and banks have a big stake in it. 


Taxation & Savings 


Clarence E. Manion, member of Doran 
and Manion, attorneys at law: 


ANY banker who doubts that the sit- 

uation of the savings dollar is ser- 
ious enough for political action should 
read the reports of the Senate Com- 
mittee now investigating the financial 
condition of the United States. Last 
June, Secretary of the Treasury 
Humphrey submitted some interest- 
ing figures to this Committee. He 
said that there are now approximately 
90 million savings accounts in the 
banks and savings, and loan associa- 
tions of the country. He estimated 
that these accounts earned $114 
billion in interest and dividends dur- 
ing the past year. In the same hear- 
ings, it was shown that the purchasing 
value of the dollar dropped two cents 
during the same period and is con- 
tinuing to drop at the same rate. If 
that is true, and assuming an average 
savings rate of 2 per cent, this $1!% 
billion in interest earned last year was 
completely wiped out by prevailing 
inflation. What is true of savings ac- 
counts is true of federal Savings Bonds 
as well. 

Bankers have a legal obligation to 
preserve the “quantity” of their de- 
positors’ dollars, but they also have a 
moral obligation to guard the quality 
of those dollars as well. If confisca- 
tory taxes and senseless federal spend- 
ing are destroying the value of your 
savings accounts, you must call that 
fact to the attention of your deposi- 
tors. There are many more of these 
depositors now than there were voters 
in the last presidential election. 

Let me suggest that Savings Banks 
make a virtue of the present necessity 
to surrender from 20 to 91 per cent of 


our earnings in federal income taxes. 
When Benjamin Franklin said that 
“A dollar saved is a dollar made,” he 
spoke the simple truth of his day and 
generation. But if Franklin lived to- 
day he would observe that a dollar 
saved is at least 20 per cent more than 
a dollar made, and if he were in the 
highest income tax bracket as Frank- 
lin would probably be, then a dollar 
saved by him would be better than 
$10 made. To replace every dollar 
that he spends, the American income- 
taxpayer must earn anywhere from 
$1.20 to $11 depending upon his in- 
come tax bracket. 

Anyone who can save money now 
and who does not do so is facing an 
enormous handicap in replacing each 
dollar that he allows to slip through 
his fingers. I dare say that if this 
fact were properly explained and rep- 
etitiously illustrated in bank adver- 
tising it would increase the volume of 
your savings accounts and at the same 
time. build effective popular pressures 
to reduce the most oppressive tax 
burden that the American people have 
ever had to bear. 


Trust Report 


Thoburn Mills, outgoing president of 
the Trust Division of ABA, and vice presi- 
dent and trust officer of The National 
City Bank of Cleveland: 


JHAT young giant in the trust busi- 
ness—-employee benefit plans of all 
types, including pension and _ profit- 
sharing plans, thrift plans, and SUB 
(supplementary unemployment bene- 
fit) plans—poses many problems for 
our Committee on Employees’ Trusts. 
Currently, the Committee has sug- 
gested to the Commissioner of Intern- 
al Revenue important changes in the 
proposed regulations covering the 
estate tax provisions of the Internal 
Revenue Code of 1954 with respect 
to profit-sharing trusts. The Com- 
mittee has also made suggestions to 
the House Ways and Means Com- 
mittee covering the exemption from 
the stock issuance tax of participa- 
tions in qualified pension trusts in a 
pooled common investment fund. 
The Committee is also working on a 
Statement of Principles concerning 
employee benefit plans. 

The Committee on Fiduciary Legis- 
lation is now preparing a model stat- 
ute to permit the creation of a mutual 
investment fund. The Committee 
on Common Trust Funds has pub- 
lished its third edition of the ‘‘Com- 
mon Trust Funds Handbook,” and it 
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is now being distributed. The Com- 
mittee on Trust Investments—one of 
our hardest working committees— has 
as its objective the providing of max- 
imum assistance to smaller trust com- 
panies in connection with their in- 
vestment problems. This Commit- 
tee has just revised and published the 
booklet, “Laboratory on Trust In- 
vestment Problems.’”’ The Commit- 
tee is also working *on the study of 
sources of information on institutional 
investment policy. 

The Committee on Statistics is 
weighing all angles of the proposal to 
gather trust statistics on a national 
basis. It is believed that such a study 
will disclose policies and trends in 
fiduciary investment, the extent of in- 
vestment responsibility which cor- 
porate trustees exercise, what they 
are doing in the capital market, and 
the amount and growth of personal 
trust business handled by corporate 
fiduciaries. 


Common Stocks 


Benjamin Strong, president of United 
States Trust Co. of New York: 


| AM glad to have this opportunity 
to say again that we are engaged in 
equity ownership as a permanent part 
of our investment fabric. 

In recent years, the ownership of 
common stocks has been both reas- 
suring and rewarding. A fast-grow- 
ing economy and a rising stock market 
between 1947 and the middle of 1957 
gave us a climate that was certainly 
stimulating, as well as free of economic 
storms or even of sudden and brief 
squalls. We must admit that we are 

likely to look back on those years as a 
‘period of relatively smooth sailing. 
Now we begin to worry as to whether 
or not these happy times will go on 
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forever without disagreeable interrup- 
tions, either long or short. 

The problem of inflation isin the 
present scene perhaps the most basic 
of all to the investor in common 
stocks. This challenge has been met 
over the past fifteen years to a large 
extent simply by the acquisition of 
large proportions of common stocks, 
particularly in the growth and raw 
material categories. In part because 
of the growth of the economy and the 
improved character of the equity 
market, this method of meeting infla- 
tion has accomplished much of its 
purpose. However, a fundamental 
difficulty has become apparent: in- 
flation is incompatible over the long 
term with a healthy economy. It will 
eventually destroy the sound growth 
for which we all hope. 

The greatest change in public at- 
titude toward corporate fiduciaries 
has come from our own recognition of 
the place that common stocks have 
acquired in the investment picture. 
An important aspect of the owner- 
ship of stocks is the responsibility it 
carries an aspect that bears con- 
stant repetition and emphasis. As 
substantial owners of the industrial 
fabric of the nation, we must use our 
influence and our position to foster 
the conditions that will enable these 
holdings to prospey. 


Agricultural Problems 


William |. Myers, dean of the New 
York State College of Agriculture, 
Cornell University: 


WE are learning the hard way that 

government farm price programs 
cannot make enduring farm prosper- 
ity. Price-support programs can 
cushion declining prices for a few 
months by loans or purchases; but 
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getting rid of government-owned 
stocks is slow, painful, and costly to 
farmers and the government. 


A long-run program of high sup- 
ports encourages continuing overpro- 
duction by guaranteeing speculators 
against loss even though acreage is 
restricted because of the incentive for 
more intensive production. 


In spite of their obvious disadvan- 
tages, the United States is likely to 
continue some type of farm price-sup- 
port program until a better method 
is devised or the need disappears. 
The only real preventative of recur- 
ring agricultural surpluses is reducing 
the violence of fluctuations in the de- 
mand and prices of farm products. 
The most effective way to do this is 
to work toward greater stability of 
prices, employment, and production 
in our total economy. Wars have 
been the major cause of these difficul- 
ties. 

If reasonable economic stability at 
favorable levels can be achieved and 
maintained, there is reason to hope 
the present overemphasis on govern- 
ment farm programs will be corrected. 
Both farmers and the nation would be 
better off if we lower price supports 
and move toward free markets to 
guide production and consumption, 
and gradually relax acreage restric- 
tions. The flexible price-support law 
is a step in the right direction, but 
more flexibility is needed. Price sup- 
ports should be placed at levels that 
will not add further to government 
stocks and will give farmers freedom 
to operate efficiently. 

There has been a continuing in- 
crease in the capital and credit re- 
quirements of modern commercial 
family farms. Larger acreages at 
higher prices per acre for efficient 
production frequently require longer 
term mortgages than banks can give. 
Working capital requirements for 
tractors, machinery, livestock, chem- 
icals, and other cash costs also have 
grown rapidly. Short term credit has 
about trebled in 10 years while the 
mortgaged debt has doubled. 

As a result of these changes, farmers 
have real need for more term or in- 
termediate credit loans of from 2 to 
3 years or even longer to finance 
machinery purchases, livestock opera- 
tions, and soil building practices. 
These loans would bridge the gap be- 
tween short term production and long 
term mortgage loans. Financing bulk 
milk tanks is a good example of this 
type of credit. 
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More Food from Less Feed 


Ralston Purina nutrition researchers achieve two-to-one 


feed-broiler ratio. 


T IS POSSIBLE nowy under favorable 

conditions, to produce commercially 

one pound of broiler meat on less 
than two pounds of feed.’ The de- 
velopment thus summarized by R. E. 
Rowland, president of the Ralston 
Purina Company, marked the culmi- 
nation of many months of research in 
the course of which a new ration in 
pellet form was tested on approxi- 
mately 50,000 broilers. The occasion 
was a news conference held at the 
company’s 738-acre research farm 
near St. Louis. 


Mr. Rowland pointed out that 
previous college and commercial re- 
search had demonstrated conclusively 
that pelleting the broiler ration 
brought about several definite ad- 
vantages. Among these were the in- 
creased nutrition which they made it 
possible to pack into the relatively 
small digestive tract of the bird, re- 
duced wastage, and greater ease of 
handling. He went on to mention 
the fine results that had been obtained 
by increasing the fat content of the 
rations. “But,’’ he continued, ‘“‘in 
increasing the fat content, the ad- 
vantages of pelleting were lost. Mix- 
tures containing high levels of fat 
would crumble when pelleted. No 
practical method of pelleting such a 
ration had been found. Time after 
time, in reporting results of college 
and commercial research, the re- 
searchers would make reference to the 
optimum broiler ration—a_ practical 
pelleted high-fat feed. This would al- 
ways be referred to as a more or less 
of a dream, and would then be dis- 
missed because of a lack of produc- 
tion knowledge and techniques to 
produce it.” 


Fat Content Doubled 


The speaker then announced that 
the Ralston Purina Company had per- 
fected such a technique and was now 
producing in pellet form a high-fat 
ration for broilers with a guaranteed 
fat content of eight per cent, approx- 
imately twice as much as it was pos- 
sible to pellet by old production meth- 
ods. The new ration was recently 
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made available to broiler growers in 
the principal broiler areas of the 
country. 


For those who questioned the wis- 
dom, from the company’s stand- 
point, of “researching itself out of 
many tons of business by increasing 
the efficiency of broiler Chows to this 
point,’”’ Mr. Rowland had a ready an- 
swer: “We firmly believe research 
and progress pump vigor and health 
into animal agriculture. The effec- 
tive combining of the pelleted feed 
form with a high-fat content will mean 
lower broiler production costs and a 
quality consumer product that can’t 
help but put more and more delicious 
chicken meat on dinner tables, thus 
further expanding broiler markets.” 


The Purina president hailed this 
achievement as another example of 
the teamwork between poultry nutri- 
tion research and engineering re- 
search. He pointed out that dis- 
coveries of nutrition researchers have 
led the way in broiler industry prog- 
ress, but that it has been the ability 
of the milling and production experts 
to apply the fruits of research in com- 
mercial broiler operations that has 





R. E. ROWLAND 


pumped strength into the broiler in- 
dustry. 

Dr. R. M. Bethke, research vice 
president, observed that the com- 
pany’s research activities dated back 
to World War I. ‘‘With the advent 
of the vitamin era in the early 1920’s,”’ 
he said, ‘‘the company started a small 
biological laboratory to do work with 
rats and chicks. This was followed a 
few years later with the acquisition of 
this farm. 


“In the intervening 30-odd years 
the laboratory and research farm ac- 
tivities have been greatly expanded 
and a strong program of continuous 
research has been in operation. To- 
day, the Purina research facilities in- 
clude a large modern research labora- 
tory at its headquarters in St. Louis 
with approximately 40,000 square 
feet of floor space, plus chemical con- 
trol laboratories in Harrisburg, Pa. 
and in Los Angeles, Calif.’’ Dr. 
Bethke also mentioned poultry re- 
search farms at Graceville, Fla., Nas- 
hua, N. H., and Canton, Ga., along 
with special projects carried ,out in 
the field in cooperation with others. 
“Staffing these far-flung activities,” 
he said, ‘‘are well over 250 persons, 
including many with the most ad- 
vanced college degrees and years of 
research experience.” 


Dr. Bethke emphasized the fact 
that there was no conflict between 
the research activities of his company 
and those of the U. S. Department of 
Agriculture and the various land-grant 
institutions. ‘‘Rather,’’ he said, “we 
complement their work by applying 
new principles and ingredients to 
practical every day feeds and feeding. 
In reality, we look to the Federal and 
State research institutions for basic 
new findings or principles and then 
apply them to commercial use so that 
the feeder will derive the most bene- 
fit from them. For example, when 
it was first observed that antibiotics 
had a place in feeding, it was neces- 
sary for us to determine what antibio- 
tic to use and in what amounts 


“Within recent years, the company 
has also devoted considerable atten- 
tion to production research —or the 
engineering aspects of feed manufac- 
turing. This has been necessary in 
order to insure proper distribution of 
nutrients or drugs—used in trace 
amounts—throughout the feed, and 
to prevent contamination of certain 
feeds with drugs or chemicals because 
of possible carry-over. Likewise, cer- 
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tain ingredients present production 
problems because of their physical 
properties and characteristics . . .”’ 

Dr. Harold L. Wilke, assistant di- 
rector of research, pointed to the 
broiler as today’s world champion in 
feeding efficiency. ‘‘As recently as 
1930,” he said, “it took nearly 5 lbs. 
of feed to produce a pound of chicken. 
Since then, however, broiler growers 
have more than doubled their feeding 
efficiency. In the past five years 
alone, according to the U. S. D. A., 
growers have cut off a pound of feed 
in growing each pound of chicken and 
stepped up their efficiency more than 
25 per cent.” 


New Book, Analyses 





PLANNING AND DESIGNING EFFECTIVE 
OUTDOOR ADVERTISING. By Harold 
W. Lewis, vice president of The First 
National Bank of Chicago. $1.00. 
Financial Public: Relations Associa- 
tion, 231 S. La Salle St., Chicago 4 
Report from the research committee 
of FPRA. 


BANKS AND POLITICS IN AMERICA. 
By Bray Hammond, former assistant 
secretary of the Federal Reserve 
Board. 742 pages. $12.50. Princeton 
University Press, Princeton, N. J. 
From the Revolution to the Civil 
War. 


CONSUMER CREDIT DEPARTMENT OPE- 
RATIONS. 176 pages. $6.00 ($3.00 to 
NABAC members). National Asso- 
ciation of Bank Auditors & Comp- 
trollers, 38 S. Dearborn St., Chicago 
3—Designed ‘‘to provide yardsticks 
against which banks already active 
in the field can evaluate their opera- 
tions and to assist other banks in 
setting up a consumer lending opera- 
tion.” 


ALLOCATION OF COMMERCIAL BANK 
FUNDS. By H. E. Zarker, vice presi- 
dent in charge of the banking division 
of Princeton (N.J.) Bank & Trust 
Co. 56 pages. $6.00. Bankers Pub- 
lishing Co., 89 Beach St., Boston 11 

New and completely revised edition 
of a book that first appeared in 1942; 
explains ‘chow to meet the problem 
of all banks which is to invest their 
own funds and those of their deposit- 
ors so as to combine liquidity with 
adequate and consistent net profits.” 
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IS THE NAME 
TO LOOK FOR IN 


- COIN HANDLING PRODUCTS - 


TUBULAR COIN WRAPPERS 


The "Pop-Open” WRAPPER 
.... THEY PACK FLAT 


SAVE 25% OF TIME 


IN MACHINE FILLING 


Designed for this special purpose, they save 25% of time in machine filling. 
Slight pressure of the thumb and finger, and they “pop open”, yet pack 
flat. 1,000 of each denomination to a carton. In 6 colors for 6 different 
denominations of coins. Widely used by Banks. 


... They Out Perform All Competition! 





MANUAL COIN COUNTER 


THE 
OLD 
WAY 





5 SIZES 

Speeds up coin counting. Merely push 
Tubular Wrapper up from the bottom, 
then count coins into the hopper, then 
withdraw filled wrapper and close open 
ends. You save much time in packaging 
coins with this handy device. Stems are 
of Bakelite in five different sizes. 


GUNSHELL COIN WRAPPERS 






MACHINE 
FILLING 


Made extra strong as a result of unique 
construction . . . hence extra protection 
for coins. Non-clogging, neat packaging 
for all coins handled by machines. Ends 
crimp tightly. Packed 1000 to a carton 
with crimped ends turned one way. 
They're great time savers. 


FOR INFORMATION WRITE TO... 


DEPT. A 













The €C. 
HANNIBAL, MISSOURI 


COIN STORAGE TRAYS 





SIZE: 3%” x 11%” 
WITH VARYING DEPTHS for 
DIFFERENT SIZE COINS 


“Steel-Strong’’ Coin Trays afford a rapid system 
for handling wrapped coins. Stamped from one 
piece of heavy sheet steel, they are absolutely 
uniform and nest perfectly at any height. Double 
coated enamel outside, satin finish - plated inside. 
Colored capacity end labels. Teller merely counts 
number of filled trays and top rows of unfilled 
trays .. . giving him an accurate total of wrapped 
coins. Saves time, saves errors. STEP BLOCKS, 
EXCLUSIVE FEATURE of “‘Steel-Strong’’ Coin 
Trays permit fast loading of rouleaux into Trays, 
limiting the exact amount of the coin total as 
shown by colored end labels, which always match 
the color of the coin wrappers for easy identifica- 
tion of the coin denomination. 


LIFT PANS for COIN TRAYS 


‘‘Steel-Strong’’ Lift Pans serve to ac- 
commodate filled Coin Trays in the 
Teller’s cage, and become a convenient 
carrier to and from the vaults for night 
storage. Illustration also shows Pan filled 
with loaded Coin Trays and the great 
advantage of all trays being the same 
length and width. This permits secure 
stacking and perfect nesting. 


5 DAY FREE TRIAL 
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Prefabrication Progress 


The aggressive research program of a pioneer in the field 
has given the age-old home construction industry a distinctly 


new look. 


T A RECENT press showing of its 
1958 product, the National 
Homes Corporation, Lafayette, 

Ind., unveiled several specimens of 
the homes which will be available, for 
the first time, in four architectural 
styles, designed, respectively, by four 
outstanding architects: Contempor- 
ary, by Charles M. Goodman of Wash- 
ington, D. C.: Colonial, by Emil 
Schmidlin of East Orange, N. J.; Cape 
Cod, by Royal Barry Wills of Boston, 
Mass.; and Southwest Modern, by 
Reginald Roberts of San Antonio, 
Texas. 

In the course of his announcement 
of this development, James R. Price, 
president, stated that the ‘“‘compon- 
ent’’ system employed in the construc- 
tion of these houses will give the pur- 
chaser a greatly increased selection of 
materials and equipment. All will be 
built with 2 x 4 wall studs. Whether 
the home costs $10,000 or $100,000, 
said Mr. Price, the purchaser ‘‘can be 
assured of the finest architectural 
styling in the design of his choice.” 

Also announced by the National 
Homes president was the development 
of experimental roof and wall panels 
that ‘‘open up an entirely new con- 
cept in the mass production of hous- 
ing components.” Described as a 
“sandwich” panel, the component 
consists of a .016-inch aluminum skin 
bonded to a back-up material which, 
in turn, is bonded to acore. It is an- 
ticipated that further research and de- 
velopment within the next few years 
will result in the use of these panels 
not only in homes but also in a wide 
variety of buildings, including schools, 
banks, stores, professional offices, and 
similar structures. 


The story of National Homes began 
in 1940 with an idea that has already 
produced 100,000 homes and is swiftly 
moving toward the completion of a 
second hundred thousand. His earlier 
experience in building and selling con- 
vinced James R. Price that he could 
employ assembly-line methods in the 
production of homes, and that the re- 
sulting efficiencies and economies 
would make better homes available 
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at a price that more Americans could 
afford to pay. 


Jim Price first put his idea to work 
in a long, shed-like plant located 
along a spur track of the Belt Railroad 
in Lafayette. During its first year, 
the company produced and sold 162 
homes. The entire output was taken 
by Price & Price, an organization man- 
aged by Jim Price and his brother, 
George. Soon, however, there were 
other builders, serving other cities in 
the Middle West. 


With the arrival of World War II, 
the company stepped up its opera- 
tions and turned out some 8,000 
houses in two and a half years. To 
Jim Price, who was supervising ac- 
tivities in the field, this afforded an 
opportunity to determine at first 
hand how National Homes might best 
collaborate with the builder to the 
end that the fullest possible use might 
be made of the basic advantages of 
prefabrication, especially in instances 
calling for mass purchasing and mass 
production. When he became presi- 
dent in 1943, his field experience prov- 
ed to be especially valuable in his 
continued endeavors to better adapt 
the company’s product to the needs 
of the builder and the desires of the 
purchaser. 


For its performance during the war, 
National Homes won the coveted 
Army and Navy “E’’. In February, 
1944, the plant was completely wiped 
out by fire, but by August of the same 
year, houses were again coming off the 
assembly lines. 

A wholly owned subsidiary, Na- 
tional Homes Acceptance Corpora- 
tion, was organized in 1947, and has 
since placed hundreds of millions of 
dollars in home mortgages with more 
than 600 banks, insurance companies, 
savings and loan associations, and 
other financial institutions through- 
out the country. For 200 or more of 
these lenders, the corporation is ser- 
vicing the nearly $300 million in 
mortgages they have taken on Na- 
tional homes. On June 30, 1957, the 
corporation owed banks $22,787,918 
of a $35,000,000 line of credit expiring 


JAMES R. PRICE 


June 30, 1958. The banks were 
holding as collateral substantially all 
of the mortgages and mortgage notes 
securing the companies’ construction 
loans to dealers and mortgage note 
loans receivable on that date. 


Needed: A Good $6,000 House 


In 1948, when a government official 
remarked that ‘‘what this country 
needs is a good $6,000 house,’ Na- 
tional Homes responded by producing 
its very popular ‘‘Thrift Home,’’ 
which sold for $5,850, including land. 
The stimulus thus provided led to the 
production of 4,417 homes in 1949 and 
9,857 in 1950. In the latter year, a 
second plant was established in Horse- 
heads, N. Y. 


In 1955 a new $1,500,000 plant was 
located near Tyler, Texas, and the size 
of the Lafayette plant was doubled. 

Sales during 1956 totaled 16,849 
units, as compared with 22,866 in 
1955, which was the peak year in the 
company’s history. Total revenues 
for the two years amounted, respect- 
ively, to $47,085,891 and $60,541,298. 
Benefits derived from the 1955 $7 mil- 
lion expansion program noted above, 
however, resulted in improved earn- 
ings despite the reduced volume, the 
after-tax figures for the two years be- 
ing $2,249.55 and $2,100,510. Earn- 
ings in 1956 on the 1,418,036 shares of 
stock outstanding, were $1.59 per 
share, which compares with $1.48 for 
the previous year. 

Production and sales during the 
first three quarters of 1957 totaled 
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5,902 units as compared to 5,210 for 
the same period in 1956. The com- 
parable figures for the first half were 
6,967 and 7,765, and the third-quar- 
ter gain has thus pulled 1957 produc- 
tion (12,869) almost abreast of that 
of 1956 (12,975). 

It was pointed out in the company’s 
semi-annual report that first-half pro- 
duction decline of 10 per cent was 
only half that of the decline in single- 
family, private housing starts for the 
country as a whole. 

Earnings nevertheless showed con- 
tinued improvement, having increased 
from $731,519 in the first half of 1956 
to $835,458 in the same period in 1957. 

A 20 per cent stock distribution, 
payable October 1, 1957, to stock- 
holders of record September 3, 1957, 
has been authorized. 

President Price stated in his mid- 
year report that the innovations an- 
nounced at the press showing had al- 
ready resulted in the increasing in- 
terest on the part of builders, and that 
a net gain in the number of new build- 
er-dealers franchised had raised the 
total to 596. ‘‘The present situation 
in the housing market,”’ he said, ‘‘has 
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The magnificent ‘‘Directoire"’ 
application for walls, limited 
areas, point of information 
centers, and fast referrals. 
Dim. 32" W. (top) x 1017/2” 
H. x 14” D. 

Larger binder installations 


All units precision made. 
Binder sections stainless steel 
and heavy masonite leaves. 







forced builders to become extremely 
cost-conscious, and this is working to 
our advantage . . By building Na- 
tional homes, they are able to make 
important savings and put into their 
operations the flexibility they need to 
adjust quickly and easily to market 
fluctuations.” 


Demand Will Continue 


In his annual report of last year Mr. 
Price foresaw a continuing substantial 
demand for new housing in the years 
ahead. He cited the fact that 1956 
marked the eighth straight year in 
which more than a million homes were 
built, and the steadily growing im- 
pact on the industry of several social 
and economic factors, among them 
the respective increases in population 
and family formations of 2! and 1 
million per year. Other factors men- 
tioned were the high rate of employ- 
ment and personal income. 


Also mentioned were the impending 
bumper crop of war babies who were 
destined to swell our population with 
their own families in the 1960’s, the 
obsolescence of existing structures and 
the outward movement of American 
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FOR INVESTMENT MANUALS 
& ALL BANKING PROCEDURES 


The perfect application for efficient and speedy 
referrals—terrific work and time saver. Priced low. 
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MODERNIZE WITH COLOR 
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families from the cities to the suburbs 
and into new regions. 


Many of the machines required in 
the execution of National Homes pro- 
duction techniques are of their own 
design. When it was found that a 
specially engineered tenoning and 
sawing machine was needed for the 
production of ceiling joists and roof 
rafters required by the new 1957 de- 
signs, the corporation devised a ma- 
chine of its own that produced the 
joists and rafters at the rate of 12 per 
minute, reducing the time required 
for the production of a sufficient num- 
ber of these parts to build 25 houses 
from 80 man-hours to 8. Typical of 
other labor saving devices encounter- 
ed in a tour of the plant were the 
giant power-nailers with which all pro- 
duction lines are equipped. One of 
these can drive 22 nails at a single 
stroke. 


The plant now operates, at peak 
production, on a nine-minute cycle. 
That is to say that it can produce in 
that length of time, in a hundred or 
more separate but perfectly timed 
operations, all the panels and parts 
required to build a National Home. 











44 Speed Casters. 
6 Visible Binders. 
Legal Drawer. 
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EQUIPMENT and SERVICES 


Cleveland’s Central National 
Adopts ‘‘Numeric Proof 
Bookkeeping” 


A new system, known as ‘‘Numeric 
Proof Bookkeeping,”’ has been install- 
ed by the Central National Bank of 
Cleveland. The new system involves 
the use of a three digit code which is 
assigned to each personal checking 
account and will appear in the upper 
right hand corner of each check. In 
addition to permitting faster handling 
of checks, the plan facilitates single 
posting, and is regarded as a signifi- 
cant step toward bank automation. 
Full mechanization of the sorting, 
listing and posting process is consider- 
ed to be four or five years away. 

Increased operating efficiency made 
possible by this system will enable the 


bank to handle the ever increasing 
volume of customers’ checks, now 
over 17 million a year, without adding 
a proportionate number of new em- 
ployees. Among the benefits accru- 
ing to the customer will be fast, ac- 
curate service at low cost, despite 
steadily increasing costs of personnel 
and materials. 


New Numbering Machine 
Introduced by Roberts 


A new electric numbering machine 
for use with cards, tags, labels and 
carbon forms (10 copies) has been in- 
troduced by the Roberts Numbering 
Machine Division of Heller Roberts 
Manufacturing Corporation. 

Automatically printing numbers in 
sequence from 1 to 999,999 with in- 
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. ACCRUAL ACCOUNT CONTROLS 

. ACOUSTICAL EQUIPMENT 

. ADHESIVES—Gum—Paste—Tapes 

. ADVERTISING—Financial 
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Calendars— Matches 
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. ALARM cot oan lar—Fire 
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. FILING FOLDERS and SUPPLIES 

. FLAGS—Administrative—Service 

. FLOOR MATS—Lobby—Teller 

. GATES and GRILLES 

. INDEX SYSTEM—Signals—Tabs 

b TER Orrin Eon eck Signer—Duplicator 

. INTER-OFFICE COMMUNICATING SYSTEMS 

. LADDERS—Library—Vault 
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. PAPER SHREDDERS 
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. RACKS—Cashier’s—Clothing—Coin— 
Currenc 

. RUBBER STAMPS and PADS 

. SCAFFOLDING 

. SCALES—Currency—Lobby—Postage 

. SEALS—Coin Bag—Lead—Wax 

. SHELVES 

- SIGNS—Brass—Bulletin Board—Changeable 
(counter) —Department—Electric—Holiday 
—Lobby—Name Piates—Outdoor—Teller 

. STANDS—Billing—Machine—Typewrite: 
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. SYSTEMS—Accounting—Accrual—Loan— 
Personal—Savings 

. TV—Closed Circuit 
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rency—Filing—Lettersorting—Supply 

. TRUCKS—Dollies—Teller—Vault 

. VAULT—Doors—Steps—Ventilators 

. VENDING MACHINES 
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. WATER COOLERS 
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stant choice of consecutive, duplicate 
or repeat operation, the machine is 
equipped with a universal head for 
numbering towards front, back, left 
or right position at any point on a 12- 
inch wide sheet of any length. 


Available in models with either 


hand or foot operation, the machine 
requires no installation other than to 
plug in. 

For additional information write 
the corporation, 700 Jamaica Avenue, 
Brooklyn 8, N. Y. 
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It’s Later Than You Think 


A new, novel way for banks to wish 
their customers greetings for the 
Christmas season has been announc- 
ed by A. Rifkin and Company of 
Wilkes-Barre, Pa., manufacturers of 
bank and coin bags. A draw string 
coin bag, made in the shape of a 
Christmas stocking, carries an ap- 
propriate season’s greeting. The 


SAFE DEPOSIT 


“'Key-Hole”’ Signals 


Colors signal at a glance six important situa- 
tions that should be noted. Send for prices 
and samples. 


Hampden Manufacturing Co. Inc. 


P. O. BOX 986 PLAINFIELD, N. J. 
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The First Bank Bookkeeping Machine 
with ACTIVITY COUNT! 


A brand new bookkeeping machine... with a brand new idea! Automatic printed total of active 

accounts. Now, bankers can get an accurate picture of daily activity without a minute’s extra work. Now 
supervisors can program work loads for greater efficiency. Old hands and novices, too, applaud the speed 
and simplicity of the new President. They appreciate the time-saving features like: automatic balances, 
automatic check and deposit count, automatic carriage shuttling for 

analysis. And composite proof assures both proper account selection and 

balance pick-up. You can own this advanced bank model for a” 
considerably less than you - 

might expect to pay. 

Monroe Calculating Machine SE@ the MAN from MONR E 


Company, Inc. General Offices: 


f for CALCULATING 
Orange, New Jersey. Offices throughout the world. R 9 ADDING 


ACCOUNTING 
DATA PROCESSING MACHINES 
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BULLETIN AND DIRECTORY 
BOARDS 


NAME PLATES 
for Doors, 
Walls & 
Desks— 


WILL PAY CASH 
FOR YOUR GOLD COINS 


Cork Boards for 
posting notices— 


we will pay the following prices _ _ 
$20 Gold___ _..$36.50 each 
$10 Gold__- _. $18.00 each 

_ $9.00 each 

$25.00 each 

$2.50 Gold $ 6.00 each 


$1 Gold __- ; $ 7.50 each 
We are also seeking the + ing - 
$50 Gold _ $400.00 each 
$4 Gold -$500.00 each 
Prompt Remittance Guaranteed 
no mounted or mutilated coins 


send coins direct to _ - 


Boards with 
Changeable 
type—each 
letter 
separate— 


Also Boards with Changeable Strip type— 
name embossed on one piece strip— 
Frames in Wood, Bronze, Aluminum, Stain- 
less Steel, or Chrome. Suitable for indoor 
or outdoor purposes. 


Write for Banking Catalog. 


ACME BULLETIN CO. 


37 E. 12 St., New York 3, N.Y. 123 West —— St. New York 19, N. Y. 


Udson 2-2580 
One of America's Oldest and Largest Coin Dealers 
Coin Appraisals for Banks, Estates, Insurance Companie , 


SELL YOUR BANK 
SERVICES WITH . 


Repeats your 18-25 

word Sales Message in 

LIGHT, MOTION and COLOR... 

Moves like dazzling Electric Spectacular on 

N. Y. Time: Square. Requires little space—30 inches long. 


Checking Accounts 

Travel Checks 

Home Improvemen! Loans 
‘rust Services 

Community Service 


¢ NEW YORK 


Tape of The Month Suggestion 
For Present Salescaster Users 
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CAIN] HE|L|P wit|T H| |AlN| | 
ABOUT 


SERVICE 


QuIcK 
RATES 


Order the above to-day by filling in below. Please send the above tape at $6.00 to: 





Bonk Name Address Signed 


greeting is silk screen printed in white, 
together with the bank’s name and 
city. 


Its novelty as a Christmas Greet- 


| ing makes the stocking bag a distinc- 
| tive good will builder. 
| able red canvas, the bag measures 
| approximately 6 by 8 inches and can 


Made of dur- 


be used the year around in many ways. 
A. Rifkin and Company are ac- 


| cepting orders for these bags on a 5 
| week delivery basis. 


| A CheckMaster Brochure 


Now available for distribution is a 
16-page brochure explaining the “‘na- 
tionally known—nationally serviced” 
CheckMaster special checking plan, 
originated in 1935 and described as 
America’s first. Banks using the plan 
make no charge for check books, accept 
initial deposits of as little as $1.00, 
and require no minimum balance. A 
small charge, depending on the bank’s 
price schedule, is made for each check, 
in addition to which the bank may 
make a modest maintenance charge. 

A tabulation showing typical results 
obtained in Check Master installations 
shows numbers of CheckMaster ac- 
counts per 1,000 of population ranging 
from 162.9 to 605.4. Transfers from 


_ other accounts are said not to exceed 


five per cent. 


According to the brochure, ‘‘Check- 
Master provides a complete, continu- 
ous and integrated advertising pro- 
gram,’ and furnishes all needed 
operating supplies at no advance cost. 

Additional information may be 
obtained by addressing an inquiry to 
Check Master, Inc., 400 Madison Ave., 
New York 17, N. Y. 


How the Computing System 
Works for You 


A fast-reading, 36-page guide to the 
electronic data processing system, 
written in non-technical, layman’s 
language, has been published by Rem- 
ington Rand Univae Division of 
Sperry Rand Corporation. 


Called “How the Computing Sy- 
stem Works for You,” the illustrated 
booklet is the first in an educational 
series designed to clarify the “‘myster- 


ies’ of electronic computers to lay- 
men in business and industry. 

A copy of the booklet may be ob- 
tained by writing to Remington Rand 
Univac, 315 Fourth Avenue, New 
York 10, N. Y. and asking for U-1275. 
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New-Account Drives Helped 
By Seasonal Coin Banks 


A product of Koster, Dana and 
Barrell, Inc., the coin bank shown 
above is a perfect replica, in minia- 
ture, of a regulation football mounted 
on a kicking tee. 

Expected to do for the banks’ fall 
new-account campaign what the base- 
ball coin bank did for the spring busi- 
ness, the ball stands about 5!%4 inches 
high and is perfectly detailed down to 
the last lacing and stitch. 

Advertising messages as well as the 
name of the bank can be imprinted on 
the ball by the manufacturer. 

Address further inquiry to the cor- 
poration, 145 Bedford Street, Stam- 
ford, Conn. 


Printed Activity Count 
Featured by Monroe 


Quick and easy analysis of daily 
bank activity through use of a “‘print- 
ed activity count” is one of the fea- 
tures of a new 8-register bank book- 
keeping machine marketed by the 
Monroe Calculating Machine Com- 
pany. 

In addition to printing accumulat- 
ed checks posted on a given account 
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with Allison coupons costs go ae 
down, stay down—here’s why: sis 

me 

Each payment billed separately. Like an individual ee 
notice, but at a fraction of the cost. ite 
Window payments speed up. Guarantees fast service Se 
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that makes friends. Keeps customers. 








Handles mail payments at less cost. Saves time. Saves 
postage. Prevents errors. 











Makes saving easier. More new savings accounts ts 
opened. Real customer convenience. 






Permits large volume increases, with no increase in i 
su 

personnel. Fewer employees handle more Pe 
business. 


FREE informative booklet 


and samples! 
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| ALLISON COUPON COMPANY, INC. | 

coupon | Indianapolis 6, Indiana | 
Please send information and samples of Allison Coupon Books | 
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(check count), at the end of a posting 
run, the machine will print out the 
total number of checks posted, the 
total number of deposits posted and 
the total number of active accounts, 
as well as the total amount of old 
balances picked up, checks and de- 
posits posted and new balances ex- 
tended. 


Any variation of,the conventional 
bank posting plans can be handled by 
the machine. When used with Mon- 
roe’s ‘‘Composite Proof” plan in post- 
ing numbered accounts, the new model 


provides mechanical proof that the 
proper account has been selected and 
the old balance picked up correctly 
prior to posting a given ledger or 
statement. 

Also available is a new 4-register 
model bank bookkeeping machine. 

Address Monroe Calculating Ma- 
chine Company, Inc., Orange, N. J., 
for further details. 


Title | Figures at a Glance 


Whatever the desired net amount 
and maturity of an F. H. A. Title I 


BOOTHS 4 and 5 — NABAC Convention, October 6-10 


Do it yourself WITH OUR 


& “TRONIC” CHECK IMPRINTER* 


GV} 3 or let us do it... 


r Sra KS 
= 


“NSA 


Y GEORGE 


WA YOU'LL SAVE EITHER WAY. 


H. WILSON 


NYWHE 


AY 
TO THE 
ORDER OF 


First NATIONAL BANK 
ANYWHERE a 


ANYWHERE, 


a2, U. S$ A. 


DOLLARS 


rere NAMES HERE 


Yo177-5-91L 


*IMPRINTS IN 3 PLACES and accommodates 
the 3 most popular styles of checks 


The CheckMaster imprinter will personalize each check as 
follows: Name and address or two name lines at top of check, 
or one or two names on same line above the signature line, plus 
an account or sort number below the signature line. The im- 
printer accommodates folded, stub-on-end checks; flat, end- 
bound checks or a special unique loose check package. 


For banks that wish to avoid imprinting detail, our two plants 
do top quality printing and ship direct to the depositer. Check- 
Master prices are the lowest in the field. 


( heckMasler 


INC. 


400 MADISON AVENUE, NEW YORK 17, N. Y. 
MUrray Hill 8-8244 
123 West Spring Avenue, Naperville, Illinois 
Naperville 1980 


IST IN PRESTIGE AND VALUE. 


loan, the gross figure and monthly pay- 
ments may now be ascertained by a 
single reference to the new Marlin 
Instant Guide, recently placed on the 
market by the Marlin Publishing 
Company of Columbus, Ohio. The 
book provides at a glance ‘the gross 
amounts and monthly payment figures 
for loans yielding net proceeds rang- 
ing from $50.00 to $3,500.00, with ma- 
turities of 12, 18, 24, 30, 36, 48 and 
60 months. The needed figures are 
simply copied; no addition is neces- 
sary. 


EXECUTIVE CHANGES 


G. W. MAHONEY L. D. DEAL 


GERALD W. MAHONEY, former vice 
president and sales manager of Chica- 
go Stapler Manufacturing Company, 
has joined Heller Roberts Manufac- 
turing Corporation as general sales 
manager. 


L. D. DEAL has been elected presi- 
dent of Lyon Metal Products (Au- 
rora, Ill.) to succeed the late H. B. 
Spackman. Mr. Deal came to Lyon 
in 1925 and has held several offices, 
the most recent being that of secre- 
tary and treasurer. In 1951 he be- 
came a director. 


The assignment of HENRY G. KRIETE, 
assistant vice president of Kennedy 
Sinclaire, Inc., to administer personal 
service to the West and Southwest 
has been announced by the corpora- 
tion. 

Mr. Kriete has been with Kennedy 
Sinclaire since 1949 and has served in 
the sales department, as account ex- 
ecutive in the Ohio and Western Penn- 
sylvania territory, and most recently 
as assistant director of the trust solici- 
tor training department. 

JOHN H. WARE, JR. has been assigned 
to take over Mr. Kriete’s administra- 
tive duties in the training depart- 
ment. Mr. Ware will continue as one 
of the firm’s account executives and as 
its advertising manager. 
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THE MICRO-TWIN IS TRULY LIKE MONEY IN YOUR BANK‘ 


Combines recording and 
reading in one low-cost unit 


Burroughs Micro-Twin combined Recorder 
and Reader is really microfilming economy 
in action. One unit performs two valuable 
functions for your bank: fast, accurate re- 
cording of thousands of documents for 
storage in minimum space—and a life-size 
projection of these documents when you 
need them for information or verification. 
You simply turn a knob to convert from 
recording to reading—and back again. 


Yes, here's a recorder and reader for less 
than you might expect to pay for a re- 
corder alone. No corners were cut to 
bring you this economical 2-in-1 equipment, 
either! You receive every modern micro- 
filming feature in one compact unit. Fea- 
tures like fast, clean and accurate auto- 


**“BURROUGHS"' AND ‘'MICRO-TWIN'' ARE TRADEMARKS. 
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matic check endorsing while recording. 
Exclusive automatic indexing meter that 
tells you where to find a desired docu- 
ment in seconds. Choice of lenses, 37 to | 
or 24 to | ratio. Extra fast recording, too—in 
fact, the unit records as fast as you can 
load the automatic feeder. And, facsimile 
prints can be made on the spot without 
using a darkroom. 


If your needs call for a separate recorder 
or reader, time-saving, work-saving fea- 
tures are yours in economical, individual 
units, too! Check our nearest branch office 
for a complete demonstration of micro- 
filming equipment that saves much more 
than it costs you! Burroughs Corporation, 
Detroit 32, Michigan. 


SOLO AND SERVICED BY 


Bell & Howell Bu rroughs 


MICROFILM EQUIPMENT 





BANKERS and BROKERS 


E. C. ARCHER CLYDE SHANNON 
The Philadelphia National Bank: E. 
CHANDLEE ARCHER, vice president, 
has been named to head all of the 
bank’s ‘‘Out-of-Town”’ groups. Be- 
fore his promotion, Mr. Archer was 
in charge of the group responsible for 
PNB business in New Jersey, Dela- 
ware, Maryland, Virginia, West Vir- 
ginia and the District of Columbia. 
That territory will now be handled 
by an enlarged group headed by 
WILLIAM BATES, JR., assistant vice 
president. The latter group also en- 
compasses the southeastern and south 
central states. In still another 
change, ELLIS B. RIDGWAY, JR., vice 
president, was appointed to head the 
bank’s retail division. 


The Alamo National Bank, San Antonio: 
CLYDE SHANNON has been elected 
president to succeed REAGAN HOUS- 
TON, who continues as chairman of 
the board. A former national bank 
examiner, Mr. Shannon joined Alamo 
National as a vice president in Feb- 
ruary 1955. 


Bank of America, San Francisco: 
Formerly an assistant cashier and a 
branch manager, respectively, PAT- 
RICK K. HEALEY and EUGENE L. 
RIANDA have been moved up to as- 
sistant vice presidencies. Mr. 
Rianda will head new business de- 
velopment and public relations ac- 
tivities while Mr. Healey will con- 
tinue in the Loan Supervision de- 
partment at the head office in San 
Francisco. 


City National Bank & Trust Co., Kansas 
City, Mo.: GALEN MORLEY, who has 
been farm representative for the 
First National Bank of Thayer, Kan- 
sas for the past three years, has join- 
ed the staff of City National, where 
he has been assigned to work with 
the correspondent bank division and 
the cattle loan department. 
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First American National Bank of Nash- 
ville: ERNEST J. MOENCH, president of 
Tennessee Tufting Co., was elected 
a director. Mr. Moench also is 
chairman of the Federal Reserve 
Bank of Atlanta’s Nashville Branch. 


Chemical Corn Exchange Bank, N. Y. C.: 
From assistant vice president, w. 
BREWSTER WINTON has been elevated 
to vice president. He has been with 
the bank since 1933. Announce- 
ment was also made of the recent ap- 
pointment of ERIC A. BAKER as trust 
officer. 


H. C. GADSBY J. VAN BODEGOM 


Industrial National Bank of Providence 
(R. |): H. CLINTON GADSBY has been 
appointed to the position of vice 
president; JOHN VAN BODEGOM, JR., 
to assistant vice president; and 
THEODORE R. COLEMAN and FRED- 
ERICK M. MITCHELL, to assistant 
cashier. 


The First National City Bank of New 
York: Promotions recently announc- 
ed are those of GARRETTSON DULIN, 
JR., from assistant cashier to assist- 
ant vice president; WILLIAM E. Mc- 
LEAN to. assistant cashier; and 
GEORGE C. YOUNG from an assistant 
manager to assistant cashier. 


Texas Bank & Trust Co., Dallas: 
Recently elected senior vice presi- 
dents are LEW C. SAYERS and JACK G. 


LAWRENCE, who was also named sec- 


L. C. SAYERS J. G. LAWRENCE 


retary of the board of directors. At 
the same time A. K. MOORE was elect- 
ed assistant cashier. 


Manufacturers Trust Company, N. Y. C.: 
BERNARD SANDERS has been named 
an assistant vice president. He be- 
gan his banking career in 1925 as a 
rack clerk and messenger with Stand- 
ard Bank which was absorbed by 
Manufacturers Trust in 1927. 


Boston Fund: LOUIS W. CABOT, vice 
president and treasurer of Godfrey L. 
Cabot, Inc., has become a member 
of the advisory board of this mutual 
investment company. Mr. Cabot 
also is a director of The Merchants 
National Bank of Boston and other 
corporations. 


Bank of Hawaii: FRANCIS J. MOORE has 
been elected a vice president and 
will be in charge of the bank’s head 
office business development program. 
He formerly was associated with 


Bank of America and American Trust 
Co. 


The Chase Manhattan Bank, New York: 
JACK A. PEYMAN was appointed a 
vice president. Mr. Peyman is in 
the branch administration depart- 
ment at the bank’s head office. In 
other changes, ARTHUR F. BECK, 
GEORGE J. MEARA, ARTHUR J. STEAD 
and HENRY C. WHITNEY were promot- 
ed to assistant vice presidents in do- 
mestic branches, and EDWIN A. 
STEPHENSON was appointed an as- 
sistant vice president in the bond de- 
partment. 


National Bank of Detroit: F. W. MISCH, 
vice president-finance of Chrysler 
Corp., was elected a director. 


Kidder, Peabody & Co., Los Angeles: 
ALFRED J. STALKER has been appoint- 
ed director of the firm’s operations 


on the Pacific Coast. As of January 
1, Mr. Stalker will be admitted as a 
general partner. 


A. K. MOORE BERNARD SANDERS 
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Group Life Insurance for Banks 


Now—701 banks use the Group Life Insurance Plan of 


MANUFACTURERS TRUST COMPANY ;~--------------- : 


| Other Correspondent Bank Services 
A total of 701 of our correspondent banks now participate in our * Bond Portfolio Analysis 
newly liberalized Group Life Insurance Plan. And 10,044 employees 


* Personal and Corporate Trust Service, 
are covered by more than $72,000,000 of life insurance. 


including Pension Plans, Dividend 
Payments and other Related Services 

Under the new schedule of benefits, the maximum life insurance 
on any individual has been increased to $16,000 (instead of $10,000) 
and there is an added accidental death and dismemberment benefit 
equal to 50% of the amount of the life insurance. 


| 

| 

| 

* Up-to-the-Minute Credit Information 
| * Surveys and Recommendations on 

| Bank Operations 

| * Around-the-Clock Transit Service 

| * Domestic and World-wide Collections 
And the cost is extremely low. In 1956, the net cost was only 55¢ | 
| 
L 


* Excess Loan Partic ipation 
a month, or $6.60 a year for each $1,000 of insurance protection. 


* International Banking Department ready 


to handle business in 153 countries 
This is one of many reasons why more and more banks are turning 


to Manufacturers Trust Company as their New York correspondent. Head Office: 55 Broad Street, New York 15, N.Y. 


To get the facts on our Group Life Insurance Plan, write or phone Mr. Joseph C. McNally. EE TROD SES SEE Sm 
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The South Carolina National Bank, 
Greenville: NOLAN P. SHULER, JR. has 
joined the bank as vice president in 
charge of the Consumer Credit Lend- 
ing Division. 


Union Commerce Bank, Cleveland: 
Newly promoted to assistant trust 
officers are JAMES C. COX, ERIC GRAY, 
DAVID KAY and RALPH V. THOMA. 
American Trust Company, South Bend: 
Recently elected to the board of di- 
rectors is ANDREW S. PLACE, president 
of Place and Company, real estate 
developers. 


The County Trust Company, White 
Plains, N. Y.: Manager of the business 
development department, ROBERT J. 
BRADLEY, has been named as assist- 
ant treasurer. 


The Cleveland Trust Company: THOMAS 
D. JOHNSTON has been advanced to 
assistant trust officer from trust 
representative in the Estate Plan- 
ning Division. 


Peoples First National Bank & Trust 
Company, Pittsburgh: Newly elected as- 
sistant vice president is DAVID E. 
GILE, currently attached to the loan 
division. 


Union Bank & Trust Co. of Los Angeles: 
ALFRED T. HARTWELL, JR., and ROB- 
ERT E. FAIRFAX were appointed trust 
officers, and LEWIS B. MAIER was 
named assistant vice president and 
trust officer. 


Second Bank-State Street Trust Com- 
pany, Boston: GEORGE R. MINOT and 
WALTER E. ROBB III have been pro- 
moted to assistant vice presidents in 
the Credit and Loan Division where 
both were previously loan officers. 


The First National Bank of San Jose, 
Cal.: Previously an assistant manager 
at the  Beverly-Burbank office, 
LARRY C. HILL has been promoted to 
assistant cashier. 


California Bank, Los Angeles: Formerly 
vice president at the Northern Trust 
Co., Chicago, JOHN V. HAAS has join- 
ed the staff as vice president in the 
city division. 


First National Bank and Trust Company 
of Paterson, N. J.: President of The Ok- 
onite Company, R. STUART KEEFER, 
has been elected a director. 
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R. E. ELLIS 


J. N. SHELBY 


Old Kent Bank And Michigan Trust Com- 
pany, Grand Rapids: President and 
general manager of Hazeltine & Per- 
kins, wholesale drug firm, RALPH E. 
ELLIS, has been appointed to the 
board of directors. 


Mitchell (N. D.) National Bank: J. N. 
(NORM) SHELBY has been named presi- 
dent to succeed the late John M. Pat- 
ton. Mr. Shelby started with the 
bank in 1917, and was elected vice 
president and director in 1948. 


Chemical Corn Exchange Bank, New 
York: GEORGE W. NIELSEN and JAMES 
ROWLEY have been elected vice presi- 
dents. Mr. Nielsen is in the bank’s 
loan review department, Mr. Rowley 
in its municipal bond department. 


Marine Trust Company, Buffalo, N. Y.: 
ROBERT S. SCHEU has recently been 
advanced from trust investment offi- 
cer to vice president. 


Mercantile National Bank of Chicago: 
PETER F. KAUFMAN, trust officer, has 
been designated as chief administra- 
tive officer of the bank’s trust depart- 
ment. 


California Bank, Los Angeles: BEN P. 
GRIFFITH, president of the Griffith 
Company, has been elected to the 
board of directors. 


Crocker-Anglo National Bank, San Fran- 
cisco: HARVEY G. BROWN, who has had 
many years’ experience in New York 
State and in Alaska, has been named 
vice president and manager of the 
Eureka office. JOHN R. WILSON, who 
was temporarily assigned as manager 
of that office last April, will return to 
his permanent position as assistant 
vice president and manager of the 
Fruitridge office in Sacramento. Newly 
designated assistant vice presidents 
are JOHN J. CRONIN, formerly assistant 
cashier and Vv. RAY LEWIS, formerly an 
assistant manager. HENRY J. (BUD) 
WEISSER has been named an assistant 
cashier. 





CORPORATE 


CHANGES 





International Telephone & Telegraph 
Corp., New York: ARTHUR J. SCHMITT 
has been named comptroller of In- 
ternational Standard Electric Corp., 
subsidiary of IT&T. He succeeds 
JOHN G. COPELIN, who moved up to 
vice president and a director and has 
been given area responsibility for all 
ISE activities in the West Indies, 
Central and South America, Aus- 
tralia, Canada and the Far East. 


General Motors Acceptance Corp., De- 
troit: PAUL C. VAN VALKENBURGH, a 
veteran of 29 years with GMAC, has 
been named comptroller. 


Texas Gas Transmission Corp., Owens- 
boro, Ky.: JAMES W. O’KEEFE has been 
elected treasurer of Texas Gas Ex- 
ploration Corp., a wholly-owned sub- 
sidiary. 


Eastern Life Insurance Co. of New York: 
HERBERT R. SILVERMAN, executive 
vice president of James Talcott, Inc., 
was elected to the board of directors. 


Corning Glass Works, New York: 
CHARLES D. LA FOLLETTE was elected 
to the newly created office of finan- 
cial vice president, and THOMAS 
WAALAND was named treasurer. 


Diamond Alkali Co., Cleveland: JAMES 
A. HUGHES, treasurer of this chemical 
company since mid-1955, has been 
advanced to vice president-adminis- 
tration, a newly created position. 
Succeeding him as treasurer is R. H. 
ARMOR, formerly assistant treasurer. 


General Motors Corp., Detroit: 
WILLIAM H. TRENN was appointed di- 
rector of shareholder relations. 


The Parker Pen Co., Janesville, Wis.: 
Secretary-Treasurer G. EARL BEST has 
been named as the financial member 
on a newly created seven-man “In- 
ternational Management Staff.”’ 


Crucible Steel Co. of America, Pitts- 


burgh: JOHN C. MUELLER, formerly 
financial analyst, and GEORGE F. 
BARBER, formerly credit manager, 


have been named assistant treasurers. 
Mr. Meuller’s duties will include the 
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handling of stockholder information Engstrom, president of the First 
and the maintenance of basic rela- American State Bank, Wausau, Wis., 
tions with financialinstitutions. Mr. and a former president of the Con- 










Barber will assume new responsibili- sumer Credit Bankers Association. 
ties for credit and claim administra- R. W. Osterman, president of the ave 
tion. Rock Island Bank & Trust Co., Rock 

Island, Ill., was elected treasurer, to 
Bankers Security Life Insurance Society, succeed Donald J. Still, executive up {0 
New York: G. ALBERT LAWTON has _ vice president and cashier of the State 


been elected president succeeding Bank of Woodstock, III. 
ARTHUR J. MORRIS, founder of the 20 % 
Society, who continues as Chairman en peg oO 
of the Board. 
ON INSURANCE 


FOR AUTOMOBILES 
FINANCED BY BANKS 


















Westinghouse Air Brake Co., Pittsburgh: 
LAWRENCE E. WALKLEY was elected a 
vice president, in which capacity he 
will deal with matters of finance, ac- 
counting and budgetary operations. 













J. |. Case Co., Racine, Wis: JOHN  D. 
GRAYSON has been appointed presi- 
dent of a new, wholly-owned finanec- 
ing subsidiary, the J. I. Case Credit 
Corp., and Cc. E. MCCUMSEY has been 
named secretary and treasurer. 







Specifically designed for banks 
dealing directly with the pub- 
lic. 














Provides regular insurance cov- 
erage on financed automobiles 
at approximately 20% below 
standard rates. 













Chesapeake Industries, Inc., New York: 
PAUL V. CONNELLY has been named 
treasurer to succeed LIVINGSTON GOD- 
DARD, who was elected president and 
a director of Pathecolor, Ine., color 










The 20% saving in insurance 
cost, is equivalent on some cars, 
to as much as a 2% saving on 
an unpaid balance. 







film processing subsidiary. First Pennsylvania Display Offers 11 ies ah f 

Announces Shift to Electronics eee eee 

a elie Nail Sai ae a master policy—certificates of 

a eT vee =. As a means of announcing to its insurance and simplified rate 
DIDRIKSEN has been named president 


customers and the public at large its charts. 
plans for adapting electronics to the 
handling of its daily volume of ap- 

: ss . es = le through r local insur- 
proximately 700,000 checks, The First able through your local insu 
ance agent. 


of RMB Corporation, a wholly-own- 
ed subsidiary organized to provide 
specialized financing service for in- 
stalment sales and the leasing of 
Royal McBee products. Mr. Did- Company, Philadelphia, recently plac- aad 
riksen previously had been associated — ¢q on display an exhibit called “‘Check 

se General Motors Acceptance of Tomorrow.” William F. Kelly, 

orp. 


A stock company facility avail- 








Pennsylvania Banking and_ Trust 


















president, and Alfred C. Graff, senior WRITE TODAY 
vice president, officially opened the 
display, and are here shown standing FOR BOOKLET 21 


by as Ann Jane Callan, a secretary, 
BRIEFS pushed the button which activated CHUBB & SON 
the display. 


The display, an illustrated, colorful, 
electrified board, is constructed in 





A New President for 


four panels and is 16 feet long. Visi- 

Bank-Share Owners League tors i; the exhibit will be ah to fol- 

J. Ross Humphreys, president of low the complete cycle of bookkeep- 

the Central National Bank of Chicago, ing from the time the check enters the 
was recently named to the newly bank until it appears on the cus- Underwriters 


created office of Chairman of the tomer’sstatement. The sorting num- 
Board of the Bank-Share Owners Ad- ber and the amount of the check, im- 







90 John Street, New York 38, N. Y. 






visory League, which organization he _ printed across the bottom of the check Branch Offices 

has served as president since its for- in magnetic ink, will light up as they Atlanta ® Chicago ® Dallas 
mation four years ago. Elected to progress through the electronic sy- Los Angeles ® Montreal ® Pittsburgh 
succeed him as president at the Lea- stem. San Francisc > © Toronto © Washington, D. C. 
gue’s annual meeting, recently held Following a stay of two weeks at 


in Atlantic City, was Malcolm C. the bank’s Annex Office, the display 
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recently began a tour of its 30 neigh- 
borhood offices. 
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may Soon appear in banks 


With the coming of automation, the title “Electronics Director” may appear 
along with “Vice President,” “Cashier” and other key officers. But one thing not 
likely to change too much is the bank’s check. Coding with magnetic ink 

will adapt it to the new electronic machines. Meanwhile, protection 

against fraud and the safety customers have enjoyed for generations 

will be provided by La Monte Safety Paper. 
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OPERATORS are able to post records quickly and efficiently with Nationals. 


“Our Calional System 
repays its cost every 2/2 years... 


an annual return of 40% on our equipment investment !” 


—The First National Bank of Dickinson, Dickinson, North Dakota 


‘We believe that banking success de- 

pends largely upon efficient account- 
ing equipment. That’s why we in- 
stalled a National System,” writes 
E. A. Nachtwey, President of the 
First National Bank of Dickinson. 
‘“‘We find that Nationals have in- 
creased our efficiency, thereby making 
important savings for us in time and 
money! 

“Our National System has greatly 
simplified our accounting procedure. 
It posts all records quickly at mini- 
mum costs. Most important of all, 
our National System gives us printed 


records of all transactions. These 
records, providing complete audit in- 
formation, establish sound control 
over all funds entrusted to us. 

“Our National System pays for 
itself every 214 years through savings 
in operating costs. This is an annual 
return of 40% on our original invest- 
ment! In our opinion, an investment 
of this nature is worth the considera- 
tion of any banker.” 


im 
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President of the First National Bank of Dickinson 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


989 OFFICES IN 94 COUNTRIES 


THE FIRST NATIONAL BANK of Dickinson, Dickinson, N. D. 


Your bank, too, can benefit from the in- 
creased economy and efficiency made pos- 
sible by a National System. Nationals pay 


for themselves over and over again. For com- 


plete information, call your nearby Na- 
tional representative. He’s 

listed in the yellow pages 

of your phone book. 


®TRAOCE MARK REG. U.S. PAT. OFF. 
Wational 
ACCOUNTING MACHINES 
ADDING MACHINES - CASH REGISTERS 





